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OVERVIEW

GTR’s annual African-focused conference will be 
hosted in London this Autumn. GTR Africa London 
has quickly become a key annual gathering for 
domestic and international trade, as well as export 
and project finance professionals focusing on 
growth and sustainability within Africa.

Over 300 delegates are expected in attendance on November 13, 
with a dual-stream conference agenda covering a broad range of 
topics focusing on creating a sustainable vision for the future of 
African trade. Delegates will explore these topics through multi-
format sessions while creating long lasting business connections 
through our networking opportunities.

“Excellent platform to learn about the new 
developments in the region, and meet with 

entrepreneurs and respective players.”

K Thakur, Prime Investrade

“An excellent networking platform. Well attended  
by key industry parties, including financial 

institutions, lawyers, exporters, insurers,  
industry experts and advisors.”

M Lawrence, Afreximbank

Click here to see 
a list of attending 
companies from  

2018’s event
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Sectors attended in 2018

20%AFRICA
Ghana 
Guinea 
Nigeria 
Senegal 
South Africa

8%AMERICAS
Bahamas 
United States

60%EUROPE
Austria, Belgium 
Denmark, 
Finland 
France, 
Germany
Ireland, Italy
Netherlands
Portugal
Spain
Sweden
Switzerland
Turkey
United Kingdom

8%MENA
Saudi Arabia 
UAE

4%ASIA
Singapore

What to expect

300+

Delegates
175+

Companies
35+

Speakers
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 44% 14% 9% 7% 6% 6% 4% 3% 3% 2% 2%

Company size breakdown in 2018

41%

Multinational

22%

Mid

37%

SME

Attendee breakdown by job title in 2018

65%

Senior level

7%

Mid-level

28%

C-level

Percentage of attendees by region in 2018
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AGENDA

08.00 Registration and morning refreshments 

09.00 Chairman’s opening remarks
Edward George, Founder & CNO, Kleos Advisory UK

09.40 Supporting infrastructure in Africa: ECA review 2019
Infrastructure is at the heart of Africa’s development; however, capital 
continues to be the major stumbling block for progress. With ECAs at the 
forefront of efforts to fill crucial market gaps, this session will assess the 
appetite for export credit agencies in the region. Topics for discussion will 
include:
	● How strong is current investor appetite for African infrastructure projects? 
Does this increase potential demands on ECAs?

	● What are the respective pros and cons of using banks, bonds or ECAs? 
What are the considerations borrowers have to make?

	● Where is the capacity for different ECAs and how have they changed in 
recent times? What have been the key patterns?

	● Do appetites vary purely in terms of corporate activity or is there an 
increasing commercial angle for ECAs themselves?

	● Is the growth of project finance in Africa a challenge or an opportunity for 
the ECAs?

Moderator: Faruq Muhammad, Managing Director, Head of Structured 
Export Finance, Standard Chartered
Michele Dee, Regional Head, Sub-Saharan Africa, Latin America & India, 
UK Export Finance
Jan-Philipp Apking, Head of Underwriting & Risk Management, Euler 
Hermes
Inal Henry, Head of Export Financing, Investment Banking, Rand 
Merchant Bank
Kofi Asumadu-Addo, Head of Guarantees and Specialised Finance Unit, 
Afreximbank

10.30 Networking break

11.05  How can the international trade community contribute to 
Nigeria’s continuing economic modernisation and growth?
Ranking 30th on the list of world economies based on GDP volume, Nigeria 
has the largest economy in Africa, competing closely with South Africa. This 
session will explore the following:
	● Ease of doing business, infrastructural bottlenecks, currency 
considerations: What are the key challenges to operating in Nigeria? Is 
there sufficient appetite to address these?

	● Is the government taking the necessary measures to overcome 
challenges through modernising infrastructure (customs, financing 
regulations etc) and improving transparency levels?

	● How important is collaboration? Should we be seeing more instances of 
international and local banks working more closely alongside alternative 
finance providers, ECAs, DFIs and private insurers?

	● Taking responsibility: Should local businesses be looking to play a greater 
role in achieving the same goals? Are Nigerian companies the key to 
overcoming Nigerian problems?

	● Future market opportunities: Is Nigeria still a mostly untapped 
opportunity? How significant a role is ratification and implementation of 
the AfCFTA likely to play in opening these up?

	● What are the potential economic outcomes of large-scale infrastructure 
projects, such as the Dangote refinery? 

Moderator: Jamie Simmonds, Chief Executive Officer & Managing 
Director, The Access Bank UK
Ngozi Okonkwo, Chief Legal Officer, Oando
George Eke, Head of Africa Desk, Business Development, Zenith Bank
James Cantamantu-Koomson, Managing Director of Corporate  
and Institutional Banking, BACB

James Benoit, CEO & Executive Director, FCMB Bank (UK)

Wednesday, November 13, 2019

“An Excellent conference conveying a 
wide range of topical issues. A broad 
spectrum of attendees lead to great 
networking opportunities.”

D Savin, Landesbank Baden-Wurttemberg 
(LBBW)

Fireside chat: Getting the global perspective

09.10  Strategies and goals for engaging Africa: The US 
perspective
Following the recent confirmation of the newly restored voting quorum 
and of full financing capabilities for US Exim, this session will offer 
insight into the organisation’s engagement strategies for the African 
continent, profiling current activities and considering future plans.

Judith DelZoppo Pryor, Member, Board of Directors Export-Import 
Bank of the United States to be interviewed by Edward George, 
Founder & CNO, Kleos Advisory UK
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AGENDA

Sponsorship opportunities
Ed Virtue 
Director, Global Sales 
evirtue@gtreview.com 
+44 (0)20 8772 3008

Speaking opportunities
Matt Hines 
Conference Producer 
mhines@gtreview.com 
+44 (0)20 8772 3020

Marketing & media opportunities
Tanya Naysmith 
Marketing Assistant 
tnaysmith@gtreview.com 
+44 (0)20 8772 3036

Networking 
Lunch
12.50pm

Hosted by

11.50 China’s strategic role in Africa: Growth at a cost?
In late 2018, China’s government pledged a further US$60 billion in 
financing for projects in Africa, adding to numerous pledges already made 
in various forms and various incursions into key African markets. This 
debate-style session will consider whether these developments should be 
viewed positively or negatively. Speakers will argue their viewpoints before 
the audience will have the opportunity to vote for the ‘winner’. 

The argument for:
China is currently the largest single off-taker of African goods, investing 
more in Africa than the aggregate of funds invested by DFIs such as the 
World Bank and the African Development Bank. Chinese involvement 
in flagship African infrastructure projects help boost commercial activity 
and trade in the region, as well as showcasing the role Africa can play in 
initiatives such as Belt & Road.

The argument against:
‘No strings attached’ money has served only to burden African countries 
with more debt. China has stretched the hospitality of many countries 
by flooding the market with all manner of goods, further increasing the 
import-export gap, whilst African banks are being increasingly priced out of 
deals with Chinese contractors. This is also likely to impact on international 
engagement on the continent, as other countries increasingly find it harder 
to compete.

Moderator: Edward George, Founder & CNO, Kleos Advisory UK
Robert Besseling, Executive Director, EXX Africa
Calvin Walker, Director, CWP
Helena Huang, China Economist, ICBC Standard Bank
Elizabeth Stephens, Managing Director, Geopolitical Risk Advisory

12.40 Networking lunch

Stream A

Chair: Gabriel Buck, Managing Director, GKB Ventures

14.00  Ease of doing business in Africa: The contractor’s viewpoint 
This interactive panel discussion will assemble representatives from a 
variety of companies from different sectors who are undertaking contract 
work in Africa, providing delegates with key insights on the following:
	● Where are the best potential commercial opportunities to be found at 
present? How hard is it to source opportunities? Is a regional approach 
required?

	● Is more needed to improve levels of access to finance? Is there 
still dependency on the banks or are ECAs and DFIs growing in 
significance? Are we seeing more collaboration?

	● What are the main entry barriers to doing business in Africa and how 
can they be overcome? Is doing business in Africa still a test of patience 
above all or is knowledge, insight and having the best commercial and 
financing proposition the key?

	● How challenging can local content regulations prove when looking to 
source suppliers and build partnerships? Is this something companies 
need to embrace to get results?

	● Is lack of local currency provisions still a major stumbling block or are 
banks and ECAs now offering greater options?

Moderator: Mark Norris, Partner, Sullivan
Nicholas Wrigley, Chief Executive Officer, Winch Energy Group
Alex Marshall, Group Marketing & Compliance Director, Clarke Energy
Joe Collins, Managing Director, African Supplies Ltd 
Alessia Borrini, Bid Manager, Francophone Countries, NMS 
Infrastructure

14.55  Trade credit and political risk insurance: An African 
perspective
This session will bring market practitioners together to assess the trade and 
political risk landscape in Sub-Saharan Africa, considering the following:
	● Is the demand for political risk and trade credit cover being effectively 
met by insurers? What are the main types of products being requested 
at present?

	● Are we seeing more private insurers now looking to the continent? Is 
there sufficient capital/liquidity to support this migration?

	● What measures could or should be taken to increase penetration in the 
use of trade and political risk insurance across Africa? Are awareness 
levels improving?

	● How can insurers work more with both banks and corporate clients to 
solve funding gaps, particularly for longer term infrastructure and export 
finance transactions?

Moderator: Alastair McLeod, Partner, Credit Specialties, Marsh JLT 
Specialty
Genevieve Ahinful, West Africa Regional Representative, Underwriter, 
African Trade Insurance Agency
Sam Evans, Director, BPL Global
Kofi Asumadu-Addo, Head of Guarantees and Specialised Finance 
Unit, Afreximbank

15.50 Networking break

Choose between Stream A or Stream B

“Well organised, well represented and thorough. 
Definitely one to always attend.”

Z Sibanda, Palladium
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AGENDA

Stream B

Chair: Edward George, Founder & CNO, Kleos Advisory UK

14.00  Sustainable finance for sustainable development: Examining 
the needs of the solar industry
Of the one billion people who lack access to electricity around the 
world, over 600 million live in Sub-Saharan Africa. This quickfire panel 
discussion will provide the opportunity for two African based start-ups 
who’s focus is providing solar powered solutions to the African market, to 
discuss their experiences and challenges.

Moderator: Edward George, Founder & CNO, Kleos Advisory UK
Henry Clarke, Chief Financial Officer, SunCulture
Simon Bransfield-Garth, Chief Executive Officer, Azuri Technologies

14.30  Interactive roundtable discussions: Spinning the digital 
wheels – how can Africa capitalise on tech innovation?
In this tech focussed stream, a panel of experts will offer their 
perspectives on the advantages and benefits offered by digitisation and 
focus on the elements of the trade value chain which could be enhanced 
by adoption of new platforms and technology. The session will then break 
into interactive roundtables ensure more in-depth discussion. Topics for 
consideration will include:
	● Which digital solutions is the African market crying out for? Do the 
ambitions of those who look to service the market line up with the 
demand?

	● What precedents have been set by trade digitisation initiatives in other 
geographical markets? Is it possible to compare like-for-like?

	● Is there more work to be done in realising the benefits of tech 
innovation for the African region? How can some of the concerns 
regarding scalability be addressed?

	● Are African regulatory frameworks equipped to deal with potential 
challenges? Do contrasting laws between African states further 
complicate digital implementation?

Moderator: Edward George, Founder & CNO, Kleos Advisory UK

Roundtable 1
Nigel Bruce, Executive Director, TradeAssets

Roundtable 2
Lanre Oloniniyi, Co-Founder, Orbitt Capital

Roundtable 3
Raj Uttamchandani, Executive Director, Trade Finance Market

Roundtable 4
Bob Blower, Chief Executive Officer, Cognissys

15.50 Networking break 

Choose between Stream A or Stream B Afternoon Plenary

16.15  Environmental, social and corporate governance: Aspiring 
towards sustainable and ethical investment
ESG considerations are increasingly becoming an important factor for 
investors, and as Africa stands ready as a continent teeming with young 
people eager to develop it into a valuable, diverse, global leader. But for 
many international investors, Africa still poses a risk. This session will 
consider how organisations must adapt to increasing pressure in order to 
attract investment. Topics for discussion will include:
	● Is there a largely untapped investment opportunity in Africa to deliver on 
SDGs through private sector investment? What impact is Africa’s risk 
profile having in filling the current trade finance gap?

	● Do ESGs provide the codified blueprint for businesses to contribute 
towards the achievement of the UN’s Sustainable Development Goals? 
Can the goals be seen as a way of framing investment strategies about 
the importance of ESGs?

	● How can a focus on ESG create opportunities for investors? Are 
businesses doing enough to prioritise ESGs and is investment pressure 
increasing?

	● What opportunities are businesses missing when it comes to monitoring 
supply chains? How can vulnerabilities be spotted?

Moderator: Edward George, Founder & CNO, Kleos Advisory UK
Mark Eckstein, Environment & Social Director, CDC Group
Aidan Shilling, Director, Working Capital Solutions, Arviem
Shona Tatchell, CEO & Founder, Halotrade 

16.55  What challenges are facing UK exporters when bidding for 
sovereign projects in emerging and frontier markets?
UK exporters have long questioned the rationale of the policy which 
prevents UK contractors bidding for participation in deals which involve 
the allocation of development funds. With over 30 African countries at 
debt levels requiring any borrowing to involve at least 35% in concessional 
finance, many UK companies feel they are losing out to foreign competitors, 
yet the UK government has remained steadfast in its intention to ring-fence 
foreign aid from political, national and commercial self-interest. This session 
will discuss the validity of both sides of the debate, as well as comparing the 
UK’s position with the alternative Dutch model.

Moderator: Gabriel Buck, Managing Director, GKB Ventures

Jack Holmes, Vice President, Corporate Finance, Winch Energy Group
Nicholas Oliver, Head of Business Development, NMS International Group
Darren Keep, General Sales Manager, Mabey Bridge

17.35 Chairman’s closing remarks 

 followed by evening networking reception
Evening 
Reception

Hosted by

Wednesday, November 13, 2019 at 17.30

“A unique opportunity to be kept informed about 
trends relevant to financing trade in Africa.”

A Lyinbor, FBN Bank UK
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Payment details
Please select credit card type

   

Card number

Expiry date Security code (3 or 4 digits)

 MM/YY 

Cardholder’s name

Company VAT number

Cardholder’s signature

Cardholder’s address

Booking code

Delegate information
For multiple bookings please email events@gtreview.com

Title: please tick

Mr  Mrs  Ms  Miss  Dr 

First name

Last name

Job title

Department

Organisation

Address

Postcode/Zip

Country

Telephone

Facsimile

Email

Signature

I can confirm that I have read and agree to the terms and conditions below.  

Terms & conditions
1.  Confirmation: Booking confirmation will be 

sent to you immediately for all bookings. If 
you have not received an email confirmation 
within 24 hours of making the booking, 
please contact the team at events@
gtreview.com or on +44 (0)20 8673 9666.

2.  Payment (including VAT) must be made 
in full prior to the start of the conference. 
GTR retains the right to refuse entry in case 
of non-payment. Payment can be made 
through Credit Card online, via telephone 
or by sending our Events team a completed 
Credit Card Authorisation form. 

3.  All delegates who have not paid prior to the 
conference will be denied entry. 

4.  Transfers: If you cannot attend a conference, 
you can transfer your place to another 
individual. Places can be transferred at 
any time up to and including the day of 
the conference. Please note an additional 
charge may be applicable if the new 
attendee is not entitled to the same rate. 

5.  A delegate place can be transferred to 
another conference, if the request to us is 
received more than 5 working days before 
the conference. Please note additional 
charges may be applicable. A delegate can 
only transfer their place a maximum of two 
times, after which they will incur a 20% 
administration fee.

6.  Cancellations: All delegate cancellations 
must be made in writing to events@gtreview.
com. The charge for cancelling your booking 
is:

 -  1 month before the conference: 90% 
refund of the full cost

 -  5 or more working days before the 
conference: 80% refund of full cost

 -  5 or less working days before the 
conference: no refund

7.  Non-attendance to a conference will result 
in no refund. 

8.  In the case of the cancellation of the 
conference or the change of the conference 
date, GTR will not be held liable for any 
booking, travel or hotel costs associated 
with the booking. 

Please note that all confirmed registrations are 
subject to the event terms and conditions

Should you have any queries, please contract 
our team at events@gtreview.com or on 
+44 (0)20 8673 9666.

  If you do not wish GTR to use your 
information for marketing purposes,  
please tick this box.

Pricing details

Standard rate £899 

Corporate rate £149 
Exporters, importers, traders, manufacturers and producers of physical goods.

GTR Subscription
Save over 10% on an online subscription

1-year online only subscription £270 

Can’t make the conference?  £150 
Gain access to speaker presentations, online delegate networking portal and conference 
delegate pack.

20% VAT will be applied

Ways to register

Email: events@gtreview.com Web: www.gtreview.com

Fax: +44 (0)20 8673 8662 Telephone: +44 (0)20 8673 9666

Post:  GTR, Exporta Publishing & Events Ltd,  
4 Hillgate Place, London SW12 9ER, UK
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mailto:events%40gtreview.com?subject=GTR%20Africa%20London%202019
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