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For corporates and trade financiers looking to make 
their next move in West Africa, GTR’s conference 
offers an ideal platform to expand professional 
networks and hear cutting-edge perspectives from 
a wide range of trade and export finance experts.

Innovators, business leaders and influencers from regional 
corporates and MNCs, government agencies, financial institutions, 
insurers, lawyers and industry bodies will gather to present 
a comprehensive view of trade and infrastructure financing 
opportunities across the region. As geopolitical upheaval around 
the globe casts uncertainty over established trade flows and 
foreign investment into Sub-Saharan Africa, a comprehensive 2 day 
agenda featuring key government actors and regulators, leading 
financiers and risk management experts will assess the impact of 
Nigeria’s 2019 Presidential Election and explore key regional trends, 
financing hurdles and innovative solutions within areas such as hard 
commodities trade, infrastructure investment and agribusiness.
Join hundreds of senior market peers in Lagos to gain business-
critical insight and create crucial contacts.

“An insightful, informative, interesting and 
thought-provoking platform. I really enjoyed it.”

I Oladokun, AG Leventsis

OVERVIEW

“Great forum for getting market insight 
 relevant to trade finance.”

T Muchiri, MUFG

Click here to see 
a list of attending 
companies from  

2018’s event

mailto:gmurakowska%40gtreview.com?subject=GTR%20Subscription
https://www.gtreview.com/wp-content/uploads/2019/02/GTR-West-Africa_2019_Attending-companies.pdf
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Sectors attended in 2018
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 60% 17% 5% 4% 4% 4% 2% 2% 2%

80%AFRICA
Kenya 
Mauritius 
Nigeria 
Sierra Leone 
South Africa

1%MENA
UAE

1%ASIA
Hong Kong 
Singapore

16%EUROPE
Belgium 
France 
Spain 
Switzerland 
United Kingdom

2%AMERICAS
United States

Percentage of attendees by region in 2018

Attendee breakdown by job title in 2018

59%

Senior level

21%

Mid-level

20%

C-level

What to expect

330+
Delegates

160+
Companies

20+
Speakers

STATISTICS
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AGENDA

Day 1: Thursday, April 25, 2019

Sponsorship opportunities
Ed Virtue 
Director, Global Sales 
evirtue@gtreview.com 
+44 (0)20 8772 3008

Speaking opportunities
George Mitchell 
Senior Conference Producer 
gmitchell@gtreview.com 
+44 (0)20 8772 3017

Marketing & media opportunities
Katrina Whitelaw 
Marketing Assistant 
kwhitelaw@gtreview.com 
+44 (0)20 8772 3016

Morning plenary

08.00 Registration and refreshments

09.00 Chairman’s opening remarks
James Benoit, Chief Executive Officer, FCMB Bank UK

09.10  Keynote address: Building intra-African value chains – the 
beginning of a new era for West Africa?
●● Export hotspots: Pinpointing high growth African economies and key 
markets for intra-regional trade

●● Oil markets: Assessing global and West African trends, and the impact on 
hard currency earnings 

●● Nigeria: Interest rate forecasts and the post-election political terrain
●● AfCFTA: Do the risks and opportunities associated with the removal 
of tariff barriers differ across the West African region? Have concerns 
regards industrial competition been appropriately addressed thus far?

Andrew S. Nevin, PhD, Co-Founder & Chief Economist, Binkabi; 
Advisory Partner & Chief Economist, PricewaterhouseCoopers

09.40  Promoting economic growth through efficient trade
A positive and nimble regulatory environment, end-to-end trade process 
digitisation and the deployment of modern infrastructure are crucial 
milestones in Nigeria’s journey towards aligning its trade with the highest 
international standards. In light of the steps recently taken to address 
these pressing issues, key government agencies including the Central 
Bank of Nigeria, Nigeria Investment Promotion Council (NIPC), Nigerian 
Ports Authority and Nigeria Customs Service are invited to update the 
audience on the key measures being implemented to ease the flow of 
Nigeria’s international trade. Key themes for discussion include FX controls 
and hard currency liquidity, the modernisation and streamlining of customs 
processes, global best practices that can be replicated in Nigeria, and the 
key regulatory priorities and government activities aimed at improving the 
trade environment. 

Moderator: Foluso Ayo-Olaiya, Treasury & Trade Solutions Sales Head, 
Citibank Nigeria
Ozoemena Nnaji, Representative of the Director, Trade & Exchange 
Department, Central Bank of Nigeria
Yewande Sadiku, Executive Secretary & Chief Executive Officer, 
Nigerian Investment Promotion Commission
Madhukar Khetan, Chief Operating Officer, Dufil Prima Foods
Fateh Apeh Fateh, Assistant Comptroller (Modernization), Nigeria 
Customs Service

10.30 Networking break

11.10  Stimulating foreign direct investment in West Africa: What 
needs to be done?
●● Ease of doing business: What are the main operational, financial and 
physical trade concerns for foreign investors? 

●● Regulatory framework: To what extent is consistency an issue? Which 
West African markets and regulatory areas are of greatest concern?  
What would investors like to see from regulators?

●● Physical infrastructure: To what extent is a lack of physical connectivity  
a barrier to fixed investment?

●● Who will be West Africa’s key partners in building a stronger, more 
resilient economy? What do investors see as the key areas of value  
they can bring to the region?

Rosalind Kainyah MBE, Non-Executive Director, Aker Energy; Non-
Executive Director, CalBank Limited (Ghana); Managing Director, Kina 
Advisory to be interviewed by Iyabo Soji-Okusanya, Head, Corporate 
Bank, Access Bank

11.50  Case study: Leveraging African institutions to build 
sustainable debt solutions
Providing a detailed view of the Société Ivoirienne de Raffinage (SIR) debt 
restructuring, this deal case study will highlight innovations in Africa’s debt 
market and the resulting financing appetite for well-structured African 
deals. Driven by recent Ivorian economic reforms aimed at achieving a 
sustainable balance of payment position and the need to manage SIR’s 
debt to boost the energy sector’s critical role in economic growth, learn 
how the transaction structure incorporated both developmental finance and 
private market support, allowing SIR to repay historical obligations on crude 
supply, reduce the interest rate on its stock of debt, and plan for future 
business expansion.

Wola Asase, Senior Vice-President, Head of Syndications, Africa Finance 
Corporation (AFC)

12.20  Infrastructure development: Seeking new solutions to old 
problems
With government infrastructure budgets hit by challenging economic 
conditions and population growth outstripping development capacity, new 
solutions are required to meet demand for infrastructure development 
across West Africa. This panel will assess the challenges being experienced 
by public and private sectors, highlighting the financing sources and 
structures that can be utilised to bridge the gap. Topics for discussion 
include:
●● The critical need for development of physical infrastructure to attract 
foreign investment and foster value add industry growth: What are the 
project priorities for West Africa?

●● Sovereign challenges: Debt sustainability, regulatory frameworks, 
early stage project development and feasibility for government led 
infrastructure 

●● Financial viability and FX: What challenges arise for projects where 
revenue is not dollar denominated? Can examples be provided of de-
dollarised capex financing solutions gaining traction?

●● New solutions: Can institutional investors and private insurers play a role 
in plugging the capital gap? How crucial does the enabling role of ECAs 
and DFIs remain in getting projects off the ground? 

●● Sharing examples of viable, bankable and successful projects combining 
developmental and private sector support: Is there a formula for success 
that can be replicated throughout West Africa? 

Moderator: Oladapo Adeigbe, Director, Trade Finance, Financial 
Institutions, Absa Capital Nigeria
Adetayo Ajibade, Chairman & Chief Executive Officer, Crown 
Engineering Associates
Heidi Ijomah, Investment Officer, African Infrastructure, IFC
Manuel Probst, Head of Export Finance, Ferrostaal Equipment Solutions
Steven Gray, International Export Finance Executive, UK Export Finance
Eyong Ebai, General Manager, West, Central & French Sub-Saharan 
Africa, GE Healthcare

13.10 Lunch

mailto:pgubbins@gtreview.com

mailto:jando@gtreview.com

mailto:espry@gtreview.com
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AGENDA

14.25  Workshop breakout: Pinpointing regional hotspots for trade 
and industrial development
With the Nigerian economy showing signs of stabilisation and the 
economies of Ghana, Senegal and Côte d’Ivoire regularly listed amongst 
sub-Sahara’s fastest growing in 2018, some of the hottest investment 
opportunities on the continent are emerging across West Africa. 
Government initiatives facilitating investment in value add industry and 
the prospect of realising intra-African trade’s full potential via the AfCFTA 
further support optimistic business sentiment, though significant structural 
and logistical challenges remain.

This interactive workshop will discuss the investment opportunities and 
challenges being experienced across the region. An expert-led breakout 
group will be dedicated to each of the agribusiness, manufacturing and 
energy, and healthcare sectors. Delegates will join informal discussions 
identifying the West African markets offering opportunities for each sector 
in 2019, and the business climate impacting each industry value chain:

Group 1. Adding value to the agribusiness sector
Led by Ofon Udofia, Executive Secretary & Chief Executive Officer, 
Institute of Export Operations & Management Nigeria and Dennis 
Naicker, Chief Operations Officer, Global Collateral Control

Group 2. Equipping the manufacturing sector for future growth
Led by Emeka Okonkwo, Executive Director, Corporate Banking,  
Union Bank

Group 3. Bright sparks in West African energy
Led by Ahmad Adeniji, Trade Finance Officer, Prudent Energy and 
Leke Ogunlewe, Executive Director, Corporate & Institutional Banking, 
Standard Chartered Bank Nigeria

Group 4. A check-up on regional healthcare trade and investment
Led by Mohammed Abdulsalam, Senior Vice-President, Sales, West 
Africa, GE Healthcare

Beginning with short introductory presentations, the audience will then 
break into informal working groups for discussion, before reporting back 
with an onstage summary. Each group will focus on these themes in relation 
to their respective sector:
●● Prospects for business growth and the development of value add industry
●● Regulatory and infrastructure bottle necks
●● Trade financing opportunities and FX challenges: Key liquidity providers, 
financing requirements and deal structures

●● Sector and country-specific credit, political and security risks 
●● Key drivers of industrial growth in 2019: Will there be winners and losers?

Enabling delegates to share experiences, successes and key risk concerns 
while benchmarking best practices for the development and financing of 
trade, the session will provide the chance to ‘have your say’ on the issues 
you are most passionate about, before reaching conclusions and sharing 
key takeaways.

15.45  Investment insurance: Stepping out from the shadows
●● Which countries are receiving the largest investment insurance support? 
Can this expansion continue? Is there a concern about the levels of USD 
debt being raised in the loan market?

●● How is the private insurance market supporting these and other trade 
finance/asset-backed finance transactions? How can Banks access 
these “guarantees”, either international or domestic?

●● Will the International Bank for Reconstruction & Development (IBRD) and 
the Asian Infrastructure Investment Bank (AIIB) make an impact in the 
coming years?

James Gearing, Director, Texel Finance
Genevieve Ahinful, Regional Underwriter, West Africa, African Trade 
Insurance Agency (ATI)

16.20 Networking break

16.45  Harnessing digital innovation to unlock West Africa’s value-
add future
Incorporating punchy case study style presentations highlighting the areas 
where digital technology is adding value to physical trade and financing, a 
panel of experts will discuss the potential for further utilisation across the 
market, and the steps required to ensure digital innovation can maximise 
the role of physical trade in Africa’s economic boom:
●● The leapfrog effect: Highlighting the opportunity for West African 
economies to bypass ‘legacy issues’ surrounding dated technologies, 
frameworks and systems 

●● Where can digitisation contribute toward physical trade and value-add 
industry growth? Considering Manufacturing 4.0, the modernisation of 
customs processes, sustainability and supply chain traceability initiatives 

●● Innovative financing: To what extent can fintech such as distributed ledger 
technology, blockchain and the utilisation of big data open financing 
opportunities for the region? 

●● Which key steps can be taken to realise the full potential of digitisation for 
West Africa? What role can be played by public and corporate sectors? 

Moderator: Sanne Wass, Senior Reporter, Global Trade Review
Ibiyemi Okuneye, Head of Trade, Nigeria & West Africa, Transaction 
Banking, Standard Chartered Bank
Andrew S Nevin, PhD, Co-Founder & Chief Economist, Binkabi, Advisory 
Partner & Chief Economist, PricewaterhouseCoopers
Minos Gerakaris, Head of Trade Finance, Rand Merchant Bank
Raj Uttamchandani, Executive Director, Trade Finance Market
Ayodeji Balogun, Regional Director, West Africa, Africa Exchange 
Holdings (AFEX)

17.35 Closing address: The future of UK-Nigeria trade 
Louis Taylor, UK Export Finance’s Chief Executive, will conclude the event 
addressing the future of UK-Nigeria trade relations, the support on offer for 
Nigerian businesses looking to source from the UK, and the role of export 
credit financing in realising mutual economic growth through trade.

Louis Taylor, Chief Executive, UK Export Finance (UKEF)

17.45  Open mic: Delegates, have your say!
Do you feel a key point has been overlooked during the day’s discussions? 
Would you like to offer a counterpoint to the conclusions made during the 
day? Or do you wish to add your voice in support of the opinions shared in 
previous sessions? This is your chance to share your views. Delegates will 
each be provided with 2 minutes’ mic time. Simply raise your hand when 
this session commences or pass a business card to a member of GTR staff 
during the day to register your interest in participating from the audience 
during this closing discussion.

18.00 Close of Day One 

 followed by evening networking reception

“The destination for trade and export finance.  
It was a perfect integration of some of the most 
respected business executives for frank and honest 
conversation about the region’s development.”

I Samuel, Murhi International Television
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AGENDA

●● xx

Day 2: Friday, April 26, 2019

Morning plenary

08.00 Registration and refreshments

09.00 Chairman’s opening remarks
James Benoit, Chief Executive Officer, FCMB Bank UK

09.10  Export growth: The key to success in 2019?
●● Highlighting opportunities for West African exporters in key global 
markets such as Asia, LatAm and Europe

●● Which West African and sub-Saharan countries are the rising stars of 
trade? How do intra and inter-regional trade compare in terms of business 
risk and reward?

●● The importance of hard currency export earnings: Is enough being done 
by policy makers and financiers to support West African exporters?

●● Creating ‘the path of least resistance’ for intra-African trade: What can be 
done to bring informal trade into the formal sector? 

●● Success in 2019: What can be done here and now by exporters, 
financiers, regulators and policy makers to maximise West Africa’s export 
power? What would panellists like to see in the medium to long term?

Moderator: Ikenna Egbukole, Head, Structured Trade Commodity 
Finance, First Bank Nigeria
Taiwo Ayoade, Managing Director & Chief Executive Officer, Agro Traders
Paul Odunaiya, Managing Director & Chief Executive Officer, Wemy 
Industries
Chidinma Lawanson, Consultant, Financial Institutions Group, 
International Finance Corporation (IFC)
Dorothy Ogbutor, Head, Specialised Business Department, Nigerian 
Export-Import Bank

10.00  Exporting across Africa: Potential pitfalls and risk 
management strategies
One of the West African corporate sector’s leading legal experts will provide 
practical insight into the primary risks and business challenges encountered 
when selling goods and services into African markets, and the potential 
courses of action when problems arise with sovereign and sub-sovereign 
counterparties: Which export deals hold limited potential for negotiation, 
how enforceable are various contract structures, if at all, and what can 
exporters and financiers do to mitigate risks?

Ngozi Okonkwo, Chief Legal Officer, Oando

10.30 Networking break

11.10  Financing methods and alternative liquidity sources to support 
intra-Africa trade
●● Liquidity: Are global banks now ‘coming back’ to Nigeria? To what extent 
is appetite for deals now more selective? Which challenges are still being 
encountered in lower tiers of the regional banking sector?

●● Alternative trade finance lenders and funds: Is there a trade-off between 
pricing and ‘getting the deal done’? What kind of deals are funds typically 
seeking to participate in?

●● Multinational enterprises as a liquidity source: Which forms of trade 
finance allow large corporates and traders to bolster their supply chains? 
What are the benefits and drawbacks for buyers and suppliers? 

●● Forfaiting, factoring, reverse factoring: Who’s eligible, who’s suitable? 
What are the trade-offs for each, from onboarding and managing 
programmes over multiple jurisdictions to pricing and financial risk 
management?

Moderator: James Benoit, Chief Executive Officer, FCMB Bank UK
Olufemi Williams-Oyetayo, Relationship Manager, Anglophone West 
Africa, Global Trade Finance, SMBC Europe
Nixon Iwedi, Group Head, Global Transaction Banking, Access Bank
Sunil George, Head of Structured Trade Finance, North America, Louis 
Dreyfus Company
Waldo de Vleeschauwer, Managing Director, Trade Finance, Africa 
Merchant Capital
Lanre Oloniniyi, Co-Founder, Orbitt

12.00  Case study: Nigeria – China trade and the potential of local 
currency trade finance
The 2018 currency swap between the central banks of Nigeria and China 
has expanded financing options for Nigerian importers, providing local 
currency liquidity for bilateral trade and investment with counterparties 
in Hong Kong, Macau and mainland China. Market practitioners report 
growing traction for RMB denominated trade, indicated by the recent 
growth of imports from China and migration from open account terms 
toward letters of credit and bills of collection. This detailed case study 
will assess the potential for further Nigeria-China trade growth, and 
demonstrate the opportunity for Nigerian companies to maximise trade 
financing capacity while reducing FX risks.

Ayodele Ojosipe, Head, Enterprise Banking & Trade, Stanbic
Anietie Philip Udoh, Logistics Manager, Lanre Shittu Motors

12.35  Plotting the direction of travel for West African trade and 
investment
●● Diversification of economy and exports: Is there longevity in the progress 
recently made in Nigeria? What of other regional markets? 

●● Trump, China and Brexit: To what extent is global geopolitical volatility 
providing new opportunities for West Africa’s private sectors? 

●● West African trade, financing and foreign investment in 2019: 
Expectations for market trends, key risks to watch, and opportunity 
hotspots 

Muyiwa Oni, Regional Head of Equity Research, West Africa,  
Standard Bank 

13.05 Close of conference 

 followed by networking lunch

“GTR’s West Africa conference is a 
professional networking delight and a 
great mix of the right professional crowd.”

D Okore, Ringardas Nigeria

“A platform for networking with people 
that matter. The choice of speakers was  
on point and I learnt a lot from the event.”

A Hinge, Sierra Leone Commercial Bank



www.gtreview.com

PLATINUM & NETWORKING BREAK SPONSOR PLATINUM SPONSOR

GOLD SPONSORS

INSTITUTIONAL PARTNERS

 SILVER SPONSORS

CO-SPONSORS

MEDIA PARTNERS

7/8

SPONSORS & PARTNERS



www.gtreview.com8/8

REGISTRATION FORM

Payment details
Please select credit card type

   

Card number

Expiry date Security code (3 or 4 digits)

 MM/YY 

Cardholder’s name

Company VAT number

Cardholder’s signature

Cardholder’s address

Booking code

Delegate information
For multiple bookings please email events@gtreview.com

Title: please tick

Mr  Mrs  Ms  Miss  Dr 

First name

Last name

Job title

Department

Organisation

Address

Postcode/Zip

Country

Telephone

Facsimile

Email

Signature

I can confirm that I have read and agree to the terms and conditions below.  

Terms & conditions
1.  Confirmation: Booking confirmation will be 

sent to you immediately for all bookings.  If 
you have not received an email confirmation 
within 24 hours of making the booking, 
please contact the team at events@
gtreview.com or on +44 (0)20 8673 9666.

2.  Payment (including VAT) must be made 
in full prior to the start of the conference. 
GTR retains the right to refuse entry in case 
of non-payment. Payment can be made 
through Credit Card online, via telephone 
or by sending our Events team a completed 
Credit Card Authorisation form. 

3.  All delegates who have not paid prior to the 
conference will be denied entry. 

4.  Transfers: If you cannot attend a conference, 
you can transfer your place to another 
individual. Places can be transferred at 
any time up to and including the day of 
the conference. Please note an additional 
charge may be applicable if the new 
attendee is not entitled to the same rate. 

5.  A delegate place can be transferred to 
another conference, if the request to us is 
received more than 5 working days before 
the conference. Please note additional 
charges may be applicable. A delegate can 
only transfer their place a maximum of two 
times, after which they will incur a 20% 
administration fee.

6.  Cancellations: All delegate cancellations 
must be made in writing to events@gtreview.
com. The charge for cancelling your booking 
is:

 -  1 month before the conference: 90% 
refund of the full cost

 -  5 or more working days before the 
conference: 80% refund of full cost

 -  5 or less working days before the 
conference: no refund

7.  Non-attendance to a conference will result 
in no refund. 

8.  In the case of the cancellation of the 
conference or the change of the conference 
date, GTR will not be held liable for any 
booking, travel or hotel costs associated 
with the booking. 

Please note that all confirmed registrations are 
subject to the event terms and conditions

Should you have any queries, please contract 
our team at events@gtreview.com or on 
+44 (0)20 8673 9666.

  If you do not wish GTR to use your 
information for marketing purposes,  
please tick this box.

Pricing details

Standard rate US$1,799 

Corporate rate US$499 
Exporters, importers, traders, manufacturers and producers of physical goods.

Can’t make the conference?  US$150 
Gain access to speaker presentations, online delegate networking portal and conference 
delegate pack.

GTR Subscription
Save over 10% on an online subscription

1-year online only US$345 

Ways to register

Email: events@gtreview.com Web: www.gtreview.com

Fax: +44 (0)20 8673 8662 Telephone: +44 (0)20 8673 9666

Post:  GTR, Exporta Publishing & Events Ltd,  
4 Hillgate Place, London SW12 9ER, UK

mailto:events@gtreview.com
mailto:events@gtreview.com
mailto:events@gtreview.com
http://www.gtreview.com/event-terms-and-conditions/
mailto:events@gtreview.com
http://www.gtreview.com
mailto:events@gtreview.com
www.gtreview.com
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