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Returning for its fourth year, the UK Trade &  
Export Finance Conference moves to its new base 
of Liverpool for 2016, incorporating the UK Export 
Excellence Awards 2016 and featuring as part of  
the International Festival for Business 2016.

Benefiting from established support from organisations such 
as UK Export Finance, British Chambers of Commerce, 
Institute of Export, International Chamber of Commerce and 
the British Exporters Association, the conference provides a 
crucial forum for the UK’s business, government and financial 
sectors to meet and discuss ongoing trade priorities.

High on the day’s agenda will be the accessibility of financing 
for exporters, including the rise of alternative finance, as 
well as opportunities available to companies looking to 
enter markets such as Africa, Asia and Latin America, 
with the overriding theme being how to increase the UK’s 
competitiveness globally.

Following the conference will be the UK Export Excellence 
Awards 2016. The awards, judged by a panel of experts 
made up of the UK’s leading companies, institutions and 
associations, will celebrate the achievements of the UK’s 
exporters over the last year.
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60-second snapshot

PLENARY

●● Chairperson: Cathy Newman, 
Journalist & Broadcaster, Channel 
4 News

●● Keynote interview: Achieving  
‘joined-up’ government 
Featuring: Louis Taylor &  
Graham Cole

●● The view from business: What are 
the priorities? 
Featuring: Rolls Royce, British 
Exporters Association, Mabey 
Bridge, Finmeccanica UK,  
GE Capital, GKN

STREAM A

●● How crucial is export demand to  
the future of UK manufacturing?

●● Where and how? Advice and 
key considerations for first time 
exporters

STREAM B

Courtroom debates held at  
The Courtroom, St George’s Hall

●● The Verdict on Brexit 
The prosecution (arguing the case 
for ‘Leave’): Rollo Reid & John Elliott 
The defence (arguing the case for 
‘Remain’): Tony Attard & Rebecca 
Driver 
Presiding judge: Michael Dougan

●● Trade finance crime in the dock 
Expert witnesses: Rebecca Harding, 
Stephen Moses, Gabriel Buck & 
David Hitchen 
Presiding judge: John Burbidge-King

STREAM C

●● A corporate guide: What do 
exporters want to see from UK 
Export Finance? Success stories 
and challenges faced

●● Does innovation hold the key for  
the growth of UK exports?

PLENARY

●● Trillion dollar baby: Are UK export 
targets realistic or ‘pie in the sky’?

●● In summary: what does the future 
hold for UK trade and exports?

OFFICIAL NETWORKING TIME
3 HOURS 35 MINUTES

“This should be a permanent fixture for
all UK exporters. Whether a SME or large
multinational the forum provides deep insight
on the key issues and opportunities.
Highly recommended.”
G Buck, Cole Commission

www.gtreview.com


Venue details

Venue:  St George’s Hall 
St George’s Place 
Liverpool L1 1JJ 
United Kingdom

Tel: 0151 225 6909

Web:   http://liverpoolcityhalls.co.uk/ 
st-georges-hall/

Accommodation

For details on any discounted rooms GTR 
has secured in Liverpool, please refer to the 
Know Before You Go section on the event’s 
GTR Members Area.
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Conference: Wednesday, June 15, 2016

08.00 REGISTRATION & REFRESHMENTS

09.10 Chairperson’s opening remarks
Cathy Newman, Journalist & Broadcaster

09.20 Keynote interview: Achieving ‘joined-up government’
Louis Taylor, Chief Executive Officer, UK Export Finance
Graham Cole, Chairman, RVL Group; Former Chairman, AgustaWestland

Much has been said about the role of the public sector in promoting 
‘UK Plc’ abroad, deemed “a project for the whole of government”. This 
interview session will provide the opportunity to hear details of the plans in 
place to support and promote UK exporters. Talking points will include: 
●● How has the increased collaboration between UKEF and UKTI worked 
in practice? Do initiatives such as ‘Exporting is Great’ showcase the 
successes that can be achieved through a more joined-up approach?

●● How important is it to build more extensive pro-export links with the 
City? Is there sufficient engagement with banks and the necessary 
pipeline of finance specialists available?

●● What further measures are needed to increase productivity levels when 
it comes to supporting UK trade and exports (faster response times, 
greater volume of decisions, greater online presence)?

●● Has the proposed move away from an advice-based model to something 
more practical been a success? What more is needed on this front?

10.10 The view from business: What are the priorities?
Moderator: Cathy Newman, Journalist & Broadcaster
Marcus Dolman, Assistant Vice-President, ECA Finance, Rolls Royce; 
Co-Chair, British Exporters Association (BExA)
Tony Chitty, Director of International Trade Finance, Mabey Bridge
Richard Smith, Chief Financial Officer, Helicopter Division, 
Finmeccanica UK
Guto Davies, Managing Director, Sales & Project Finance, GE Capital
Chris Saunders, Head of External Affairs, GKN

A number of fundamentals have been identified for basing the UK economy 
around its trade and exports. In this high-level opening discussion, 
business leaders will debate the key issues, including the following:
●● Is a sea change taking place in the sector profile of UK exports? Are 
efforts to develop more hi-tech sectors alongside traditional strengths 
bearing fruit?

●● Should the UK still be seen as an attractive location for businesses to 
invest? Do we expect strategic investment by multinationals to continue?

●● Does more need to be made of the success enjoyed in exporting 
services, whether they be financial, business and professional, IT or 
creative? Is the surplus enough to cover deficits elsewhere?

●● Do UK multinationals have a responsibility for generating supply chain 
opportunities for SMEs? What measures could be taken to ensure this 
is placed closer to the forefront?

●● How important is the role of education and university research 
programmes in converting academic prowess into business success?

●● China, Brexit, Trump: What are the key global risk concerns facing the 
British business community? What measures are being taken to offset 
uncertainties?

11.00 NETWORKING BREAK

CHOOSE EITHER STREAM A, B OR C

STREAM A

11.45  How crucial is export demand to the future of UK 
manufacturing?
Moderator: Cathy Newman, Journalist & Broadcaster
Edward Naylor, Chief Executive, Naylor Industries
Jan Ward, Founder & CEO, Corrotherm International
Andrew Charnley, Head of Region, Global Transaction Banking,  
London & South, Lloyds Banking Group
●● Is there optimism over future UK manufacturing output? Are further 
challenges expected in the manufacturing, industrial production and 
construction sectors?

●● A cold wind from the East: To what extent has Chinese slowdown and the 
impact on China’s neighbours hampered the UK manufacturing sector?

●● What more can the government do to support UK manufacturing 
interests? Have the likes of the comprehensive spending review made 
any difference?

●● In which industries are the ‘feel good stories’ to be found? Do sectors 
such as automotive and aerospace provide an example of where 
success can be enjoyed?

●● With the success of hi-tech companies in sectors such as life and 
chemical sciences, are we witnessing a change in mind-set in what the 
UK now manufacturers?

“An excellent day, full of great
information and superb networking.”
S Stoter, UKEF

“A commendable event, lots of people, lots of quality
contributions, and great overall content. I would be 

very pleased to be involved in any GTR events, now
having had two positive experiences, thank you!”

D Cant, Albion Overseas

www.gtreview.com


At GTR we pride ourselves on keeping 
you connected with your community. 

Once you’re registered for the event, 
log in to the GTR website as a member 
to gain access to the event’s private 
Members Area. Here you’ll be able to 
connect with fellow delegates and GTR 
members as well as access all pre and 
post-event materials.

THE COURTROOM, ST GEORGES HALL
The venue for our special 'courtroom debates'
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STREAM B

11.45 COURTROOM DEBATE

 The verdict on Brexit
The prosecution (arguing the case for ‘Leave’):

Rollo Reid, Technical Director, ReidSteel
John Elliott, Founder & Chairman, Ebac

The defence (arguing the case for ‘Remain’):

Tony Attard, Founder & Chief Executive Officer, Panaz Group
Rebecca Driver, Director, Analytically Driven

Presiding judge: Michael Dougan, Professor of European Law & 
Jean Monnet Chair in EU Law, University of Liverpool

No event is set to dominate the UK’s political and economic 
landscape in 2016 more than the referendum on the UK’s 
membership of the European Union, set to take place on June 23, 
2016. But what will this really mean for the UK’s export interests?

Drawing opinions from both sides of the debate, this lively and 
interactive discussion will discuss the key points for consideration, 
including the following:
●● How will access to the world’s biggest single market be maintained? 
Could bilateral free-trade agreements hold the key? Can they 
provide access for services as well as physical goods?

●● Is talk of reduced red tape and bureaucracy a reality? Do 
agreements such as EEA provide any advantage or merely more 
regulations with less influence?

●● Does the UK’s trade deficit provide a key advantage when it comes 
to negotiating with European buyers of British goods?

●● How real are concerns over international companies based in the 
UK potentially relocating overseas? What would be the impact on 
UK trade in this instance?

●● Does the UK have enough ‘clout’ and are there enough skilled 
negotiators to take advantage of the many opportunities available 
in markets beyond Europe? Are the recent stresses faced in many 
emerging markets likely to have an impact?

STREAM C

11.45 Is the 'one-stop shop' still needed for SMEs (and midcaps)?
Moderator: Gabriel Buck, Managing Director, GKB Ventures
Mark Ling, Head of International, Trade & Working Capital, Santander UK
Nadeem Raza, Managing Director, Microlise
Geoffrey de Mowbray, Chief Executive & Managing Director, Dints 
International; Co-Chair, British Exporters Association (BExA)
Emma Clark, Head of Business Development, Falcon Group
●● What are the key challenges UK SMEs currently face and what practical 
solutions are out there? What changes could the likes of UKEF make 
and what do exporters wish to see?

●● How can SMEs harness the potential of the export assistance available 
to them? Can it be made easier to 'navigate the maze'?

●● Should financing packages be quicker, clearer and easier to 
understand? Are greater risk appetite and more streamlined, less 
burdensome processes needed?

●● Enhancing the digital capabilities of SMEs, partnering with technology 

leaders and leveraging the free support already available: Are too many 
exporters presently operating without a digital presence?

●● Is more advice needed from experts with real business experience? 
Can major exporters take more of a lead in mentoring their SME 
counterparts?

12.45 LUNCH

CHOOSE EITHER STREAM A, B OR C

STREAM A

14.00  Where and how? Advice and key considerations for first 
time exporters
Moderator: John Bugeja, Managing Director, Trade Advisory Network
Lesley Batchelor, Director General, Institute of Export; Chief Executive 
Officer, Open to Export
Alan Ainsbury, Head of Trade & Supply Chain Transaction Services UK, 
NatWest
Shaun Purrington, Executive Director, Arthur J. Gallagher
Phill Potter, Export Finance Adviser, UK Export Finance
●● What are the principal risks when looking to export for the first time? 
How important is it to take wider considerations such as culture, 
language and presence on the ground into account? What can be done 
to limit the credit risks facing face time exporters?

●● Where are the best new opportunities to be found? Which sectors are 
‘hot’ at present and where have been the most notable success stories?

●● Should more be made of the successes enjoyed in areas such as 
education and services to the oil and gas sectors?

●● Is too much emphasis placed on key trading partners such as China? 
Can more be done to promote a wider range of options?

●● How can exports be sustained over the long term? How important is 
cross-cooperation between banks, government, lawyers and other actors?

14.40  Country appetite: Have we seen a repositioning of global 
trade away from the emerging markets?
Moderator: William Clark, Head of UK Trade Credit, AIG
Douglas Lippoldt, Senior Trade Economist, HSBC
Baihas Baghdadi, Global Head of Trade & Working Capital, Barclays
Mark Millar, Managing Partner, M Power Associates
David Ludlow, International Business Development Director, UK Export 
Finance

With current global conditions increasing the stress placed on a number 
of emerging markets, for many we have seen a repositioning of global 
trade, as decreasing commodity prices, currency devaluation and in 
some cases general economic slowdown stall the advancement of those 
economies deemed crucial to international prosperity. With the likes of 
China, Russia, Brazil and South Africa all undergoing serious challenges 
and the subsequent knock-on effect seen in their regions, the issue of 
country appetite for banks and insurers has never been more important, 
as exporters continue their next move.

This session will assess the current landscape, considering where there 
is appetite at present, the markets currently deemed ‘too risky’, as well as 
those markets currently under review. It will also assess the new markets 
coming onto the radar at present, including the potential for developing 
UK trade with Iran, following the suspension of sanctions in January 2016.

www.gtreview.com


Contacts

Sponsorship opportunities

Peter Gubbins 
Managing Director 
pgubbins@gtreview.com 
+44 (0)20 8772 3000

Speaking opportunities

Jeff Ando 
Head of Conference Production 
jando@gtreview.com 
+44 (0)20 8772 3015

Marketing opportunities

Grant Naughton 
Marketing Manager 
gnaughton@gtreview.com 
+44 (0)20 8772 3013

Join GTR on social media
Official conference hashtag: #GTRUK
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STREAM B

14.00 COURTROOM DEBATE

 Trade finance crime in the dock
Expert witnesses:

Rebecca Harding, Chief Executive Officer, Equant Analytics

Stephen Moses, Partner, Simmons & Simmons
Gabriel Buck, Managing Director, GKB Ventures
David Hitchen, Product Technical Manager, BSI Group

Presiding judge: John Burbidge-King, Chief Executive Officer, 
Interchange Solutions

Forms of corruption such as bribery, fraud and money laundering 
are hugely relevant topics within the trade finance community at 
present, with the impact of corruption on UK exporters (and SMEs in 
particular) in their endeavours to wider their export footprint beyond 
the EU, US and other 'safer markets' a crucial talking point.

This session will consider a number of key points around this theme, 
including the potential impact of Brexit and whether banks are now 
getting tougher when it comes to financing exporters into 'more difficult' 
markets. It will also consider how regulation in the UK (and Europe) 
is different to other markets, and what can be done to encourage 
regulators to support and align with bodies such as UKEF and UKTI.

STREAM C

14.00  A corporate guide: What do exporters want to see from UK 
Export Finance? Success stories and challenges faced
Nicholas Oliver, Head of Business Development, NMS International 
Group
Neil Comer, Finance Director, Virtual College

(Q&A to be led by Mark Norris, Partner, Sullivan & Worcester UK)
This practical corporate run-through will debate how best to use the UK 
Export Finance products available in the market, considering themes such as:
●● Has the government message on the importance of exporting filtered 
down through the banks and those able to help UK companies do 
business overseas?

●● Is there greater understanding from government on the need to take a 
more commercial and productive approach to supporting UK business?

●● Are schemes such as the export credit guarantee and direct lending 
facility now being used more to support SMEs as well as their MNC 
counterparts?

●● How can knowledge levels regarding all aspects of SME funding be 
improved on both the bank and ECA side? Do corporates need to be 
clearer on what they need and is there a lack of bankable projects?

●● Do government export targets reflect or have a bearing on what is going 
on ‘at the coalface’ of UK industry?

14.40 Interview: Innovation, education and intellectual property
John Winkley, Director, AlphaPlus Consultancy & Steve Kuncewicz, 
Head of Intellectual Property & Media, Bermans to be interviewed by 
Simon Edmonds, Director of Manufacturing & Materials, Innovate UK

With innovation and intellectual property deemed a crucial part of the UK 
government’s development strategy, this interactive interview will focus 
on the role of key services such as education in driving export growth. 
The session will also focus on UK education standards as a brand, with 
emphasis on how the process and outcome can drive overseas business 
interests.

15.20 NETWORKING BREAK

CLOSING PLENARY

15.45  Trillion dollar baby: Are UK export targets realistic or  
‘pie in the sky’?
Moderator: Cathy Newman, Journalist & Broadcaster
Adam Marshall, Acting Director-General, British Chambers of 
Commerce (BCC)
Joanne Thompson, Chief Executive Officer, Penrillian
Joanna Hill, Chief Commercial Officer, The Start-Up Loans Company
Nick Earlam, Chief Executive, Plexus Cotton
●● Why hasn't the 'March of the Makers' transpired? How can the export 
drive be put at the heart of government economic and industrial policy? 
How crucial is this to managing the UK's trade deficit?

●● How can government work to develop new policies and boost overseas 
sales? Are trade bodies sufficiently held to account and do we risk 
forgetting the drive that needs to come from private business and 
supporting banks?

●● Where are the new trade partners and sector opportunities likely to 
come from? How do we foresee this being split between multinationals 
and mid-market/SME business?

●● Does the £1tn target still provide a useful recognition of where the UK 
is at in comparison to countries such as France, Germany and Italy?

●● Why do half of all companies that start exporting give up within six 
years? Should more be made of the role exporting has in areas such as 
job creation?

16.45  In summary: What does the future hold for UK trade  
and exports?
Gabriel Buck, Managing Director, GKB Ventures
Peter Matza, Engagement Director, Association of Corporate Treasurers 
(ACT)

Proceedings will conclude with experts debating the outcome of the day, 
assessing the future outlook for the UK trade and export finance market 
across the corporate, financial and government sectors, reflecting on what 
has been heard and considering the ‘key takeways’.

17.00 FORMAL CLOSE OF CONFERENCE

 Followed by

https://www.youtube.com/user/ExportaGroupEvents?feature=mhee
https://twitter.com/gtr_events
https://www.facebook.com/GlobalTradeReview
https://www.linkedin.com/company/exporta?trk=hb_tab_compy_id_296909
https://plus.google.com/115169373977137275737/about
www.gtreview.com


For more information please visit www.exportexcellenceawards.com

GTR Asia Supply Chain Finance 
Conference 2016
June 6, 2016 
Hong Kong

North America Trade & Working 
Capital Conference 2016
June 16, 2016 
New York, US

GTR Asia Trade & Treasury 
Week 2016
September 6-8, 2016 
Singapore

West Coast Trade & Working 
Capital Conference 2016
October 5, 2016 
San Jose, US

GTR Africa Trade & Infrastructure 
Finance Conference 2016
October 5-6, 2016 
London, UK

Malaysia Trade & Export Finance 
Conference 2016
October 19, 2016 
Kuala Lumpur, Malaysia

Mexico Trade & Export Finance 
Conference 2016
October 20, 2016 
Mexico City, Mexico

Global Commodity Trade Finance 
Conference 2016
October 25, 2016 
Lugano, Switzerland

Iran Trade & Export Finance 
Conference 2016
November 7, 2016 
Tehran, Iran

EXPORT EXCELLENCE AWARDS 2016 WWW.EXPORTEXCELLENCEAWARDS.CO.UK

Taking place in the evening of June 15 at the Grade I listed  
St George’s Hall in Liverpool, the UK Export Excellence 
Awards 2016 will be an evening of celebration, recognising  
the achievements of the UK’s exporters over the last year.

Following a closely fought contest between exporting 
companies from across the nation, the awards – each 
rewarding excellence in a specific sector or geographical 
region – will be judged by an independent panel of experts 
from some of the UK’s leading institutions, with the winners 
being announced at the awards ceremony.

If you’re one of the lucky companies to be shortlisted; if you’re 
keen to meet and share experiences with the UK’s leading 
exporting and manufacturing companies; or if you’re keen to 
catch up with old friends and acquaintances from across the 
market, you are invited to secure a table at this prestigious 
black-tie ceremony before capacity is reached.

Who should attend?
●● Companies shortlisted for an award

●● UK-based exporters

●● Companies involved in international trade  
and export finance

Tickets include
●● Pre-ceremony drinks reception

●● 3 course seated dinner with 5 bottles of wine per table

●● Post-dinner tea and coffee

●● Full awards ceremony with special guest speaker

●● Post-ceremony live entertainment

Details

Date: Wednesday 15 June 2016

Location: Great Hall, St George’s Hall, 
Liverpool, Merseyside L1 1JJ

Time:  19:00 drinks reception 
01:00 carriages

Dress code: Black tie

“The annual place to be to discuss UK exports.”
M McErlain, TAEFL

Have you 
booked your 

seat yet?

http://www.gtreview.com
www.gtreview.com


UK Trade & Export 
Finance Conference 2016
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Payment details

 Please invoice me for this event

 Payment enclosed
Please select credit card type

   

Card number

Expiry date Security code (3 or 4 digits)

 MM/YY 

Cardholder’s name

Company VAT number

Cardholder’s signature

Cardholder’s address

Booking code

Delegate information

For multiple bookings please email events@gtreview.com

Title: please tick

Mr  Mrs  Ms  Miss  Dr 

First name

Last name

Job title

Department

Organisation

Address

Postcode/Zip

Country

Telephone

Facsimile

Email

Signature

I can confirm that I have read and agree to the terms and conditions below.   

Terms & conditions

1.  Bookings can be submitted at any stage 
prior to the event, subject to availability. 

2.  Payment must be received in full prior to  
the conference.

3.  All speakers are correct at the time of 
printing, but are subject to variation without 
notice.

4.  If the delegate cancels after the booking 
has been accepted, the delegate will be 
liable for the following charges:

•  Cancellations notified over 14 days prior to 
the event will incur an administration fee of 
10% of the full amount.

•  For cancellations received less than 14 days 
prior to the event, the full delegate rate must 
be paid and no refunds will be available.

5.  All bookings submitted by e-mail, fax, post 
or over the telephone are subject to these 
booking conditions.

6.  All cancellations must be received in writing.

7.  Exporta Publishing & Events Ltd will not 
be held liable for circumstances beyond its 
control which lead to the cancellation or 
variation of the programme.

We would like to keep you informed (via 
e-mail, mail or otherwise) about our products 
and services which we consider may be of 
interest to you.

  If you do not wish Exporta to use your 
information for marketing purposes,  
please tick this box.

4 easy ways to register

Email: events@gtreview.com or visit www.gtreview.com

Facsimile: Fax this completed form back to +44 (0)20 8673 8662

Telephone: +44 (0)20 8673 9666

Post: GTR, Exporta Publishing & Events Ltd,  
4 Hillgate Place, London SW12 9ER, UK

Pricing details

UK Trade & Export Finance Conference 2016

Standard rate £849 

Corporate rate £149 
Exporters, importers, traders, manufacturers and producers of physical goods

Can’t make the conference?  £99 
Conference delegate pack, comprising all speaker  
presentations and bios in both hard copy and online formats

UK Export Excellence Awards

Single seat

Standard rate £275 

Exporter rate £225 

Table of 10

Standard rate £2,250 

Exporter rate £1,695 

www.gtreview.com
http://www.gtreview.com
mailto:events@gtreview.com?subject=Multiple Bookings
mailto:events@gtreview.com
www.gtreview.com
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