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Vital statistics in 2023

27
Speakers

451
Delegates

195
Companies

Attendees by sector in 2023

39	 Banks & financiers
5	 Govt orgs & public bodies
2	 Technology & fintech
2	 Insurers & risk managers

2	 Media & Press
1	 Non-bank financiers
1	 Consultants & accountants
2	 Other

39

5 22 2

46%
Corporates & traders

6 big topics

Is Egypt’s economy finally moving in the right direction?

Strategic realignment of trade corridors and supply chains

Overcoming trade barriers and bottlenecks through digitisation

Changes to the ECA offering and what it means

The business of treasury explained

Supply chain finance 2.0: Are we entering a new phase?

Having welcomed over 450 participants to Cairo 
in 2023, GTR Egypt is excited to be returning 

to the capital on October 2.

Providing the ideal forum for networking and discussion 
amongst corporates and financiers alike, this event is 
a must-attend for anyone involved in Egyptian trade 

and exports, focusing on a range of themes, while the 
exhibition hall will provide an invaluable opportunity  

to network and connect with industry leaders,  
peers and potential clients.

Join us and a range of senior business leaders from 
local and regional markets, representing all manner 

of industries and sectors to reflect on the latest 
developments across the vibrant world of Egyptian trade.

The leading event for Egyptian trade

Dusit Thani LakeView Cairo – Lakeview Ballroom
Cairo, Egypt

October 2, 2024
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Attendees by region in 2023

MENA
95%

Egypt
Jordan
Lebanon
United Arab Emirates

Africa
1%

Kenya
South Africa

Asia
1%

China
Hong Kong
India 
Singapore

Europe
3%

Switzerland
Turkey

United Kingdom
“Simply amazing,  

nothing to be added to the event.”
T Haggag, Mashreq Bank
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Wednesday 2 October 
Morning
08.00-09.00	 Registration and networking

09.00-09.10

Chair’s opening remarks
Peter Matza, Council Member, Association of 
Corporate Treasurers (ACT)

09.10-09.45

Signs of hope: Is Egypt’s economy finally 
moving in the right direction?
Following a period of significant economic turmoil which 
saw the country’s credit rating and outlook languishing, the 
decision by Moody’s to upgrade Egypt’s credit outlook from 
negative to positive following its successful acquiring of 
funds from the IMF brings renewed hope for the country’s 
economic prospects. But what does this mean for Egypt’s 
trade and exports? Are things starting to look up? This 
session will consider the current and potentially longer-term 
outlook, addressing a range of points including:
	● Interest rates, inflation, currency valuation and foreign 
exchange: How optimistic is current market sentiment?

	● Considering the success of structural economic 
reforms and challenges faced in implementation

	● Highlighting the role of multilaterals in supporting 
economic development and boosting private sector 
growth

	● Developing the financial sector: Risk participation, 
identifying new mandates for cooperation, capital 
markets and NBFIs

Moderator: Moaz Hashem, Head of Corporate 
Coverage, Corporate & Institutional Banking,  
Emirates NBD Egypt
Ashraf Bakry, Chair, Industry & Trade Committee, 
AmCham Egypt
Leopoldo Sposato, Global Manager, Trade & Supply 
Chain, International Finance Corporation (IFC)
Dominique Naggar, Principal Banker, Financial 
Institutions, European Bank for Reconstruction  
& Development (EBRD)

09.45-10.30

From global to regional: Strategic realignment 
of trade corridors and supply chains
A recent trend seen across international trade has been 
for the opening up of new corridors between geopolitically 
aligned countries, a move away from the overarching 
principles of globalisation to the establishing of close 
regional partnerships based on close logistical and 
political alignment. This session will examine the potential 
implications of such a shift, including the following:
	● To what extent are Egyptian companies looking to 
new markets? What are the main challenges around 
unlocking liquidity and financing capability?

	● What has been the impact of geographical challenges 
and how are we seeing change in supply chains as a 
result?

	● What strategies do international banks employ 
to connect Egyptian corporates into new export 
territories?

	● Assessing the role of multilaterals in providing liquidity 
for counterparties looking to source goods and 
products from Egypt

	● How can digital innovations solve problems for 
companies looking to grow their trade flows?

Moderator: Farrukh Siddiqui, Founding Partner, 
Emerging Capital Management Partners
Norhan Ezzat, Head of Global Transaction Banking, 
Arab African International Bank (AAIB)
Obinna Ejimofo, Senior Manager, Digital Business, 
Global Trade, African Export-Import Bank (Afreximbank)
Motasim Iqbal, Managing Director, Regional Head 
Transaction Banking Sales, Africa & Middle East, 
Standard Chartered Bank
Marwan Hamouda, EMEA Trade Compliance 
Manager, Energizer Egypt S.A.E.

10.30-11.00	 Networking break

11.00-11.45

Overcoming trade barriers and bottlenecks 
through digitisation
With digitising of the entire ecosystem seen by many 
as the best means of helping corporates conduct trade, 
focus has increasingly turned to the need to improve the 
efficiency of customs processes through technology, as 
part of a broader and concerted effort to develop logistics 
infrastructure. This session will consider the following:
	● To what extent are global initiatives such as MLETR, 
ETDA, DSI and the FIT Alliance significant steps along 
the road to digitalisation and simpler, more sustainable 
and resilient trade processes? How do they relate to 
the Egyptian market?

	● What lessons can be learned from other markets 
where government agencies and regulators have taken 
more of a ‘hands-on’ approach?

	● Is there sufficient awareness and understanding in the 
Egyptian market as to the advantages of digitalising 
trade processes?

	● How successful has Egypt’s National Single Window 
for Foreign Trade Facilitation (NAFEZA) initiative 
proved in modernising and automating customs 
administration, simplifying procedures and reducing 
clearance times?

	● Is the market any closer to interoperability? What are 
the primary barriers to this and does the market need 
to regulate more to achieve the required progress?

Moderator: Nisreen Matarweh, Country Manager  
for Egypt, Swift
Aneel Sabir, Director, MENA, Enigio
Muhammad Imran Bashir, Executive Director, Trade  
& Working Capital MENA, Standard Chartered Bank
Bojan Čekrlić, Chief Executive Officer, CargoX
Rehab Tammam, Country Head of Global Trade 
Solutions, Egypt, HSBC Bank Egypt
Gamal Kotb, General Manager, Misr Technology 
Services

11.45-12.30

How can Egypt capitalise on its key trading 
relationships?
Egypt has sought to solidify its relationships with key 
trading allies, undertaking various collaborations as GCC 
countries strengthen their presence in key sectors in 
line with their diversification strategies. Meanwhile, many 
hopes have been pinned on the benefits of the African 
Continental Free Trade Area (AfCFTA), potentially the 
largest free trade area on the planet, with plans for 
implementation boosted by the Africa Trade Gateway 
(ATG), a suite of digital platforms that have been 
designed as a single window to better deliver critical 
services to support and promote intra-African trade.

This session will consider the latest measures and 
initiatives being undertaken to facilitate these flows 
and maximise their potential, as well as the importance 
of greater cooperation in promoting Egyptian products 
and services overseas, the opportunities provided down 
the supply chain for Egyptian companies, and specific 
examples of cooperation success stories.
Moderator: Peter Matza, Council Member, 
Association of Corporate Treasurers (ACT)
Hicham El Khaoudy, Managing Director & Head  
of GTB International, First Abu Dhabi Bank (FAB)
Ramy Saleh, Chief Business Development  
& Sustainability Officer, Elmarakby Steel
Obinna Ejimofo, Senior Manager, Digital Business, 
Global Trade, African Export-Import Bank (Afreximbank)
Yasmina El Hosseiny, Strategic Planning Director, 
Ebank

“Appreciate all your efforts and 
endeavours to make this event  
as successful as it was. I was 
really pleased to be among such 
distinguished industry experts.”
O El Naggar, Banque du Caire

“A very good opportunity for 
networking and tapping into  
the latest updates in export, 
fintech and supply chain  
financing in the global market.”
H H Badhan, Lotustex
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Wednesday 2 October 
Afternoon

12.30-13.15

Adapting to meet market needs: Changes to 
the ECA offering and what it means 
Today’s global and increasingly complex supply chains 
have brought with it changes in both the rules and role 
of ECA-backed export financing. With key infrastructure 
projects often featuring developers, contractors and 
EPCs based in ‘third countries’ outside of their main 
export and import markets, this has increased focus on 
the importance of greater collaboration. This session will 
bring an international group of practitioners together to 
consider a range of themes, including:
	● What are current ECA activity levels inside Egypt? 
Which sectors are seen as having traction and what 
are the key constraints?

	● Providing an overview of the various EPC outreach 
initiatives and their potential impact on Egyptian 
contractors

	● Highlighting the differing financial offerings being 
provided by ECAs and how they have evolved in the 
current climate

	● What are the challenges of working with offshore 
EPCs and how can they be addressed?

	● What are the boundaries of EPC outreach and where 
to ECAs need to push further?

Moderator: Philipp Rossberg, Senior Advisor,  
Central Bank of Egypt (CBE)
Christine Naim, Commercial Director, Hassan Allam 
Holding
Łukasz Kowalski, Strategic Client Director, Kuke
Dina Sheta, Director of Technical Support,  
Arab Contractors
Madiha Aslam, Structured Finance Director,  
Innovo Projects

13.15-14.15	 Lunch

14.15-14.50

The business of treasury explained
The contemporary treasurer walks a tightrope in 
the current climate, navigating a range of complex 
challenges both short-term (inflation, liquidity, FX) and 
longer-term (investment strategies, capital planning and 
debt management, ESG). This session will highlight – 
from an Egyptian context – the crucial role the treasurer 
plays as the ‘first line of defence’ during times of 
economic disruption. Among the themes to be discussed:
	● Looking outwards and inwards: What are the leading 
external and internal concerns for treasurers in the 
Egyptian context?

	● How do treasurers strike the balance between shorter 
term operational challenges and longer-term strategic 
priorities?

	● What are the funding and liquidity options for corporate 
finance in Egypt? 

	● Supply chain decoupling: Is Egypt the next global 
nearshoring hub and what challenges does that pose 
for treasurers?

	● How do treasurers and CFOs sustain successful 
treasury and finance teams in Egypt (support from the 
C-suite, talent management, access to treasury and 
finance tech)?

Moderator: Peter Matza, Council Member, 
Association of Corporate Treasurers (ACT)
Mahmoud Rabie, Group Treasurer, El Sewedy
Mohamed Tolba, Senior Vice-President,  
Majid Al Futtaim Global Solutions

14.50-15.15

Trade finance securitisation and distribution: 
A crucial liquidity tool
With around 80% of global trade financed by some 
form of trade credit, the ability to distribute trade finance 
assets is key to liquidity, particularly in a market such 
as Egypt. This session will consider the evolution of the 
“originate-and-distribute” model, from the role of financial 
institutions to originators and investors to the role 
technology has to play in providing scale and improving 
visibility, as well as the ever-changing regulatory 
landscape.

Rasheed Hinnawi, Regional Head of Portfolio 
Management & Distribution, MENAT, HSBC Middle East

15.15-16.00

Supply chain finance 2.0: Are we entering 
a new phase?
The ongoing challenges faced by SMEs when it 
comes to managing working capital and financing the 
purchasing of raw materials and equipment needed to 
deliver goods and products show no sign of abating in 
the current climate, whilst large corporates are looking to 
onboard as many suppliers as possible to maintain their 
supply chain resilience. But where is supply chain finance 
– which has seen exponential growth globally and even 
saturation in some markets – in its product lifecycle and 
where does it figure within an Egyptian context?

This interactive closing session will consider the following:
	● Are banks operating in Egypt doing their homework 
when it comes to improving the awareness of supply 
chain finance?

	● How much effort is being put into integrating differing 
supply chain platforms to facilitate growth and improve 
visibility?

	● What is the role of multilaterals and DFIs when it 
comes to risk participation in supply chain finance?

	● Does more need to be done to demonstrate the 
value of supply chain finance from the corporate 
perspective?

	● What are the implications of the growth of supply chain 
finance for the factoring market? 

Moderator: Norhan Ezzat, Head of Global Transaction 
Banking, Arab African International Bank (AAIB)
Doaa Hafez, General Manager, Egypt Factors, 
Executive Committee Member, FCI
Hisham Abouldahab, Group CFO, Al-Mansour 
Automotive Co.
Lina Iyok, Manager, Trade Finance, African Export-
Import Bank (Afreximbank)
Richard Jones, Director, SME Finance & Development, 
SEMED, European Bank for Reconstruction & 
Development (EBRD)

16.00-16.05

Chair’s closing remarks

Followed by close of conference

“GTR Egypt was a great 
opportunity to stay on the 
forefront of development in  
the domain of trade finance.  
The exposure to leading  
players in the international trade 
domain is also appreciated.”
A Gabalk, HSBC

“Outstanding event.”
M A Ela, CAFI

“An outstanding event. GTR Egypt 
this year was a great event from 
all points of view (speakers, 
logistics, order, esteemed 
attendees, sponsors).”
N Abdine, Hill International

“The event was well organized  
with qualified panel members  
and important trading topics. 
The content also touched on  
the current challenges in the 
Egyptian market and ways  
to overcome these.”
A M Ibradhim, Hassan Allam
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PLATINUM SPONSORS

GOLD SPONSORS

GOLD & NETWORKING BREAK SPONSOR

SILVER SPONSORSLANYARD SPONSOR
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INSTITUTIONAL PARTNERS
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Registration form October 2, 2024GTR Egypt 2024 Cairo

The leading event for Egyptian trade#GTREgypt

Delegate information	 For multiple bookings please email events@gtreview.com

First name

Last name

Job title

Department

Organisation

Address

Postcode/Zip

Country

Telephone

Email

Signature

Pricing details

Corporate rate	 US$199* 
Corporate rate passes are available for non-financial companies only, and applies to exporters, 
importers, distributors, manufacturers, traders and producers of physical goods and products.

Standard rate	 US$699* 
Standard rate passes are for all bookings that do not qualify for the corporate rate.  
This applies to financial institutions, consultants, lawyers, insurance brokers and all other 
financial service providers.

Young Professionals Pass (Limited free tickets available)
To qualify, you must be under 25 years old, with less than three years of experience in  
the trade finance industry. Limited to 2 events per year. 20 passes are available for this event, 
limited to 2 passes per institution, and cannot be combined with other promotions. Confirm  
your eligibility by contacting ypp@gtreview.com with your work email address, LinkedIn  
profile, and age.

 15% Multi-booking discount available
For multiple bookings please email events@gtreview.com

If you are unsure what rate to book or need to book multiple registrations under the same 
company, please contact our booking team at sales@gtreview.com

*By booking, you agree to GTR’s Terms & Conditions, including Cancellation Policy. 

Add a GTR Subscription	 Save over 10% on an online subscription

1-year online-only subscription	 US$350 

Ways to register Or:
Email: events@gtreview.com
Web: www.gtreview.com/gtregypt
Phone: +44 (0)20 8673 9666

An invoice will be issued to the email address provided,  
payment can be made via a bank transfer or credit card,  
a payment link will be provided.

Terms & conditions
1.	 �Confirmation: Booking confirmation will be 

sent to you immediately for all bookings.  
If you have not received an email confirmation 
within 24 hours of making the booking, please 
contact the team at events@gtreview.com or 
on +44 (0)20 8673 9666.

2.	� Payment (including VAT) must be made  
in full prior to the start of the conference.  
GTR retains the right to refuse entry in case 
of non-payment. Payment can be made 
through Credit Card online, via telephone or 
by sending our Events team a completed  
Credit Card Authorisation form. 

3.	� All delegates who have not paid prior to  
the conference will be denied entry. 

4.	� Transfers: If you cannot attend a conference, 
you can transfer your place to another 
individual. Places can be transferred at 
any time up to and including the day of the 
conference. Please note an additional charge 
may be applicable if the new attendee is  
not entitled to the same rate. 

5.	� A delegate place can be transferred to 
another conference, if the request to us is 
received more than 5 working days before 
the conference. Please note additional 
charges may be applicable. A delegate can 
only transfer their place a maximum of two 
times, after which they will incur a 20% 
administration fee.

6.	 �Cancellations: All delegate cancellations must 
be made in writing to events@gtreview.com. 
The charge for cancelling your booking is:

	 – �1 month before the conference: 90% 
refund of the full cost

	 – �5 or more working days before the 
conference: 80% refund of full cost

	 – �5 or less working days before the 
conference: no refund

7.	� Non-attendance to a conference will result  
in no refund. 

8.	 �In the case of cancellation of the conference or 
the change of the conference date, GTR  
will not be held liable for any booking, travel  
or hotel costs associated with the booking.

Please note that all confirmed registrations  
are subject to the event terms and conditions

Should you have any queries, please contract  
our team at events@gtreview.com or on 
+44 (0)20 8673 9666.

 �I can confirm that I have read and 
agree to the terms and conditions. 

 �I would like GTR to contact me  
about future events.

gtreview.com/gtregypt
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