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GTR East Africa returns to Nairobi on May 21-22
2019, where the market’s leading influencers will
discuss emerging trends in the East African trade
sector and the key priorities amongst those doing
business across the region.

Once registered, log-in to GTR Connect
to network with fellow delegates,
download event materials and more.

With regulatory headwinds being keenly felt across East African
financial markets, 2019’s agenda will place fresh emphasis on the
alternative trade financing sources, innovative solutions and risk
management structures enabling institutions and corporates to
maximise on intra-African trade opportunities, manage global market
volatility, and enable financing throughout the trade value chain.
GTR is delighted to announce an exciting addition to this year’s
meeting, with Agri Food Trade & Investment’s AFTI East Africa
Summit running alongside GTR East Africa 2019. This collaboration
will provide delegates with two days of enhanced networking with
over 450 of the region’s leading commodity producers, traders,
manufacturers, trade finance specialists and agritech innovators, all
under one roof.

Venue Details
Venue:	Radisson Blu Hotel,
Upper Hill, Nairobi, Kenya
Tel:	+254 709 810 000

With over 200 different companies expected to attend this year’s
event, GTR East Africa in association with AFTI is the region’s
leading gathering for all those seeking to build crucial contacts
and gain the inside track on doing business across East Africa.

For more information please contact
Rupert Hedley at rhedley@gtreview.com

Find out
more on
page 8

Agri-Food Trade & Investment
An exciting new collaboration with AFTI will
see GTR East Africa take place alongside
the AFTI East Africa Summit, offering GTR
attendees a unique opportunity to network
with over 450 delegates under one roof,
including even more of the region’s agri
producers, processors and traders.

Join GTR on social media
Official conference
hashtag: #GTRAFRICA

Web: 	www.radissonblu.com/
en/hotel-nairobi
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STATISTICS

What to expect

450+
Delegates

200+

Company size breakdown in 2018

90+

Companies

Speakers

14%

64%

21%

Multinational

Mid

SME

Attendee breakdown by job title in 2018

11%

69%

20%

C-level

Senior level

Mid-level

Percentage of attendees by region in 2018

AFRICA

87 %

EUROPE

Kenya
Mauritius
Senegal
South Africa
Tanzania
Uganda

11%

MENA

France
Germany
Switzerland
United Kingdom

1%

ASIA

UAE

1%

Hong Kong
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Corporates & traders

Banks & financiers

Consultants & accountants

Non-bank financiers

Govt orgs & public bodies

Insurers & risk managers

Lawyers

Technology & fintech

Media

Education

Sectors attended in 2018

50%

20%

6%

5%

5%

4%

4%

3%

2%

1%
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AGENDA

Day 1: Tuesday, May 21, 2019
12.00	Pinpointing financing opportunities across the
agribusiness value chain

Morning plenary
08.00 Registration and refreshments

11.10

Emerging trends in the East African trade finance sector

Featuring one of Africa’s leading agribusinesses, this interactive
session will provide deep insight into the flow of goods along an
integrated value chain. Highly focused case study presentations
will lead delegates through the soft commodity trade lifecycle,
pinpointing the key stages requiring trade financing, third party
intermediation, and varying forms of risk management:

Groundhog Day: To what extent do the regulatory constraints on bank
trade lending continue to challenge today’s market? How much progress
has been made in overcoming compliance demands?
●● What of the challenges to trade finance posed by domestic financial
regulation? How are local banks’ balance sheet strategies evolving in
response?
●● How well equipped are East Africa’s trade financiers to compete with new
market entrants? Is there a need to focus on innovation and alternative
financing solutions in order to retain relevancy to regional supply chains?
●● Financing value-add: Assessing the mismatch between risk appetite and
the lending required for industrialisation
●● What can be done to de-risk African trade, and encourage participation in
short to medium term lending? Are we reliant on developmental finance
to empower East African banking sectors?
●●

09.00 Chair’s opening remarks & keynote address
East Africa is a commodities powerhouse and hub for both financing and
technology innovation, providing a fertile environment for tradetech and
agritech. Open and innovative regulators in Kenya and Rwanda have further
created a greenfield for regtech. The conference’s opening keynote will
share an overview of the market’s key business flows and major players,
assessing how the region is positioned to benefit from the next wave of
disruptive technology.
Edward George, Economist & Author

09.45 G
 overnment keynote: Enabling trade finance to power the
‘Big Four agenda’
Hon. Amos Kimunya, Member of Parliament, Kipipiri Constituency,
Kenya National Assembly

10.25

Networking break

Moderator: Zhann Meyer, Head of Agricultural Commodities,
Nedbank CIB
Case study 1
The challenge of increasing yields with the correct use of fertilizer
for small scale farmers: Considering logistics, finance, skills
transfer and crop selection
Sushant Gaggar, Head, Fertilizer, East Africa, ETG

Moderator: Duarte Pedreira, Head of Trade Finance, Crown Agents
Bank; Chair, African Regional Committee, ITFA
Barnabas Kalenzi, Head, International Banking, Bank of Kigali
Graham Bright, Head, Compliance & Operations, Euro Exim Bank
Theo Osogo, Director, Business Development, Sidian Bank

Case study 2
Warehouse finance post-harvest: Outlining the skills and
infrastructure to harvest, warehouse, finance, hedge and trade soft
commodities on the African Continent
Giles Lewis, Head of Grains & Oilseeds, East Africa, ETG
Case study 3
Secondary processing: The intricacies of financing a processing
facility and managing supply and demand challenges
Shem Odhiambo, Regional Head, East Africa, ETG
Case study 4
Wholesale and retail of agri products: The importance of branding,
targeting your market, receivables financing, and prudent credit
policy

“The discussions were thought provoking. A true
eye opener that challenges one to think globally.”

Kenneth Mugambi, Country Head, Kenya, Vamara Group

S Kageha, Bamburi

Following a series of short, punchy presentations the audience will
have the opportunity to engage presenters on the finer detail of
their agribusiness operations. Speakers will conclude, addressing
broader topics such as the role of digitisation in agribusiness, and
the potential of trade and commodity finance to maximise valueadd industry and financial inclusion in East Africa.

13.00
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Networking lunch
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AGENDA

14.20	Workshop breakout: Tapping into new trade liquidity sources and innovative financing structures
Group 3
Commodity trade risk management and the warehouse receipt financing
opportunity

With global and regional banking sectors facing stiff regulatory headwinds
resulting in constrained appetite for African trade, the need for in
innovation in order to bridge Africa’s trade finance gap remains acute.
Collaboration between market players and the development of fresh
financing techniques is bearing fruit, with the ongoing emergence of a
diverse range of specialised financing solutions capable of unlocking
African trade.

16.20 The Tradetech Showcase
Featuring speakers representing some of Sub-Saharan Africa’s most
innovative tech start-ups, a series of punchy 5-minute pitches will showcase
each solution’s trade-enabling capability. After each pitch presenters will
be quizzed by the audience, before an expert panel review assesses the
challenges and opportunities posed by the digitisation of East African trade.

Led by Dheerie Govender, Chief Executive Officer, Global Collateral
Control
Group 4
Alternative financing for SMEs: Tech-driven transactional tools for trade

This interactive workshop provides the opportunity to gain deep insight on
the objectives and capabilities of the key actors involved with supporting
African trade. Delegates will be provided with the choice of interactive
breakout groups, each focusing on a specific supporting sector and the
solutions they are rolling out across the continent:

Panel review: Rebooting East African trade with innovative tech
Looking back on the examples featured in the tradetech showcase, a panel
of experts sourced from across the trade ecosystem will offer perspectives
on the benefits offered by digitisation and highlight areas of the trade
value chain and economy that stand to gain from adoption. Considering the
impact of artificial intelligence, big data and blockchain in areas such as
micro financing, credit underwriting and KYC regulation, Day 1 will conclude
with discussion on the work that needs to be done to realise these benefits
for the East African region.

Led by Peter van der Krogt, Chairman, Financial Access Capital
Management, Co-Founder, Facts Africa
Beginning with short introductory presentations, the audience will then
break into informal working groups for discussion, before reporting back
with an onstage summary of key findings.

Group 1
Trade finance funds: When and where to look for alternative trade lending
Led by Guillaume Arditti, Founding Partner, Belvedere Advisory

Afternoon plenary

15.50

Networking break

Edward George, Economist & Author
Minos Gerakaris, Head of Trade Finance, Rand Merchant Bank
Andrew Kinai, Software Engineer, IBM Research Africa
David Ocholi, Regional Product Manager, TradeLens, West Central Asia
& Africa, A. P. Moller-Maersk
Mandy Rapson, Activator, Avocado Vision
Jenny Rafanomezana, Chief Executive Officer, TruTrade

Group 2
A new way of doing trade finance: Capitalising on impact investment and
concessional lending
Led by Nicholas Oliver, Head of Business Development, NMS
International and Chris Bonnett, Projects Director, Africa, GE
Healthcare Africa

17.40

Close of Day One followed by
Evening reception, powered by ITFA

“A forum of great opportunities and networking.”
G O Ochola, inAfrica24.com

Sponsorship opportunities

Speaking opportunities

Marketing & media opportunities

Queenie Taylor-Wong
Head of Business Development
qtatylor-wong@gtreview.com
+44 (0)20 8772 3004

George Mitchell
Senior Conference Producer
gmitchell@gtreview.com
+44 (0)20 8772 3017

Briony Hemmings
Marketing Executive
bhemmings@gtreview.com
+44 (0)20 8772 3012
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Evening
Reception

Hosted by

Tuesday, May 21, 2019 at 17.40
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Day 2: Wednesday, May 22, 2019
Morning plenary
08.00 Registration and refreshments

10.00 C
 ase study: Applying supplier finance to boost the
manufacturing sector

09.10 Industrialisation, diversification and integration: Identifying
regional hotspots for trade and economic development

Stella Gatakaa Volemi, Principal, Trade Product Manager, Transaction
Banking, Standard Chartered Bank Kenya

George Bellord, Director, BPL Global
Rennie Kariuki, Underwriter, African Trade Insurance Agency (ATI)

12.20 Question Time: Africa’s new funding sources
It is well documented that many international banks have scaled back their
operations in Africa, with regulation and other concerns seeing a decline in
correspondent banking relationships at a time when the continent’s financing
gap is larger than ever before. This has however opened up opportunities
for others to come to the fore, with fund managers and lenders, institutional
investors, portfolio managers, investment consultants and technology vendors
all vying for a slice of the action. This closing debate will consider what this
change in dynamic holds for the future, addressing the types of activities
being funded, from long-term infrastructure to short-term commodities,
considering whether these new market entrants are in it for the long haul, and
asking the question: ‘What must Africa do to continue to attract new funding?’.

10.25 D
 eal analysis: Differing approaches to risk amongst non-bank
trade financiers
This interactive session will seek to provide insight on the varying
approaches to risk amongst a selection of market leading non-bank trade
finance lenders, highlighting differing requirements across yield, security
and risk mitigation. A selection of hypothetical trades will be utilised,
including both intra-Africa and inter-regional trade flows and featuring a
variety of goods and industry sectors:
●● One expert from within the group will outline various trade transaction and
their requirements for financing
●● The lenders will then have the opportunity to evaluate the deal in question
and respond with potential financing solutions

The session will take impetus for discussion from the audience. Each
delegate will be provided with a GTR Question Time card upon arrival, to be
submitted throughout the course of the day.

Each lender will be invited to share their assessment of each trade’s
quantum risk, highlight desirable aspects and areas for concern, then
provide a financing offer outlining pricing, the security required, and further
aspects of the financing structure designed to mitigate risk.

Moderator: Peter Hampson, Associate Director, Anglophone Africa,
BACB
M D Ramesh, President & Regional Head, South & East Africa, Olam
International
Dominique Aliphon, Relationship Manager, Corporate & Institutional
Banking, Mauritius Commercial Bank
Hamady Ba, Head, Eastern & Southern Africa Region, International
Islamic Trade Finance Corporation (ITFC)
Nisrin Abouelezz, Executive Director, Head of Africa Group, SMBC

Which countries are receiving the largest investment insurance support?
Can this expansion continue? Is there a concern about the levels of USD
debt being raised in the loan market?
●● How is the private insurance market supporting these and other trade
finance/asset-backed finance transactions? How can Banks access
these “guarantees”, either international or domestic?
●●

An in-depth case study will demonstrate the practical application of
various forms of supply chain financing across the region’s manufacturing,
wholesale and retail markets. Featuring real-world business cases, this
session will provide detailed insight into the utilisation of key financing tools
including purchase order, receivables and distributor financing, the role of
trade credit insurance as a financing enabler, and the opportunities this
provides to those involved with East African manufacturing.

09.00 Chair’s opening remarks

East Africa boasts some of the continent’s brightest economic success
stories, with ongoing industrialisation and privatisation in Ethiopia,
diversification of the Mauritian economy and the rapid pace of business
innovation in tech hubs from Uganda to Kenya. Meanwhile the African
Continental Free Trade Area (AfCTA) is set to come into effect in 2019,
with the prospect of creating the world’s largest single market. This panel
will identify business trends, opportunities and risks emerging from East
Africa’s economic evolution, and the trade financing support required to
drive further growth:
●● Regional growth hotspots: Where has industrialisation and foreign
investment stimulated growth in formal trade and trade finance? Where is
industrial privatisation leading to new business opportunities?
●● AfCFTA: Do the risks and opportunities associated with the removal of
tariff barriers differ across regional markets? Have concerns regards
industrial competition been appropriately addressed thus far?
●● Financing the growth of Africa-based corporates: How can offshore
banking hubs provide a gateway into, and out of, Africa? Is developmental
financing support expected to become more crucial with the growth of
intra-African trade?
●● Trump, trade wars and growing Chinese debt: To what extent is global and
domestic political volatility the primary threat to East Africa’s economic
evolution?

11.40 Investment insurance: Stepping out from the shadows

Moderator: Edward George, Economist & Author
Hiren Singharay, Member of the Supervisory Board, Global Finance &
Capital Limited
Guillaume Arditti, Founding Partner, Belvedere Advisory
Wale Soyingbe, Head, Treasury & Trade Solutions, Sub Saharan Africa,
Citi
George Mutua, Managing Director, Chief Representative Officer, Kenya
& East Africa, Societe Generale
Enoch Mwita, Trade Development Manager, Infrastructure, Oil & Gas
Lead, Department for International Trade, British High Commission

Moderator: Geoffrey de Mowbray, Chief Executive & Managing Director,
Dints International
Ben Boateng, Senior Director, Exworks Capital
Linda Onyango, Associate Partner, MNCapital Africa Advisors
Christian Karam, Director, Africa Trade Finance

11.10

Networking break
13.10

Close of conference followed by
Networking lunch and ITFA trade finance workshop
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AGENDA

Day 1: Tuesday, May 21, 2019
09.00 Chair’s opening remarks

12.00 Blockchain: Creating the supply chains of the future
Blockchain holds a world of promise for agriculture, tracking not only the
movement of product but also money and financing and vital production
information.
●● How the smart merging of cryptocurrency, blockchain and IOT is directing
billions of dollars of new economic growth
●● Empowering smallholder farmers through data and digitisation - Real time
management, supply chain and mobile payment and financing
●● Enabling traceability of the origin of goods to the actual source to
overcome the challenges to collect data from producers

Professor Nancy Karanja, Professor of Soil Ecology, and Director of
Microbial Resources Centre, University of Nairobi (UoN), Kenya

09.05 M
 inisterial address: High level outlook on the African
agribusiness sector
09.20 Host County welcome address

David Davies, CEO & Founder, AgUnity, Australia
Sergey Tsvetkov, Executive Vice President, Riyada Group, Bahrain
Theunis Coetzee, Agro Manager, Nile Breweries (AB InBev), Uganda
David Ocholi, Regional Product Manager, TradeLens – West Central
Asia & Africa, Maersk, Kenya

09.30 O
 pen data for agriculture: Making reliable agricultural and
related information available to African farmers, researchers
and policymakers
André Laperrière, Executive Director, GODAN (Global Open Data for
Agriculture & Nutrition), UK

09.50 G
 olden opportunities: Analysing East Africa’s agri and food
industry trends and future prospects
Informed views of the key trends and developments creating the most
lucrative growth and investment opportunities in East Africa’s agribusiness
and food trade sectors.
Can AgriTech be disruptive: implications on food value chains in
East Africa
Aarti Krishnan, Senior Research Officer, ODI (Overseas Development
Institute), UK
East Africa’s role in Middle East Food and Agri business and future
prospects
Malachy Mitchell, MD, Farrelly & Mitchell, Ireland
Nurturing a future-fit farmer through technology - Farmers
Sustainability Monitoring (FSM) App
Allan Ondiek, Leaf Growing Manager, British American Tobacco (BAT)
Kenya
Mark Kibet, Leaf Sustainability Manager, British American Tobacco (BAT)
Kenya
The role of research in unlocking new agribusiness opportunities
Kenneth Gichinga, CEO & Chief Economist, Mentoria Economics, Kenya

11.00

Networking break

11.45 T
 he success of the innovative ‘Commercial Villages Model’ in
driving food systems and investments
Mumbi Kimathi, Market Analyst, Farm Concern International (FCI), Kenya
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13.00

Jeroen van der Hulst, Owner & Managing Director, FlowerWatch, Kenya
Mark de Blois, Director, Upande, Kenya

15.15 What role technology is playing in Agriculture
Chandrakanth PS, Business Head- East Africa, Cropin, Kenya

15.30 What role technology is playing in Agriculture
Fred Kioo, Head of M-Agribusiness, Safaricom, Kenya

15.45

16.20 A
 quaculture meeting the strong increase in demand for fish
and fish products
Adrian Piers, Agriculture, Fisheries and Aquaculture Consulting, African
Fish, Zambia

Networking lunch

14.15 Afternoon chair’s remarks: A promising future for farmers

16.35 New frontiers in insects for feed
The Rockefeller Foundation is partnering with ICIPE to prepare feed
formulation for fish and poultry. The opportunity is huge and untapped and
could be a great source of revenue for the youth.

Daniel M’Mailutha, CEO, Kenya National Farmers’ Federation (KENAFF),
Kenya

Betty Kibaara, Associate Director, Food Initiative, The Rockefeller
Foundation, Kenya

14.30 H
 ow smart farming technologies are bringing the precision
agriculture revolution to East Africa
This session explores how smart, transformative, reliable data driven,
innovative solutions that are tailored to local soil, weather and market
conditions are improving yields and net incomes for farmers.
●● How entrepreneurs are improving productivity by delivering solutions at
cost models that farmers can afford
●● How mobile technologies allow sending at scale, real-time, customized,
and actionable advice to farmers
●● How big data gathered by these technologies guides both immediate and
future decisions
●● How IoT based monitoring brings transparency across the supply chain,
and supply chain improvements boost quality, raises margins and reduces
handling/transportation costs

16.50 Vertical and urban farming – the new frontier of agriculture
Eric Lang, President & Co-Founder, ZipGrow, Canada

17.05 P
 anel Discussion: Strengthening urban and periurban
agriculture value chains for enhanced nutrition and incomes
Moderator: Professor Nancy Karanja, Professor of Soil Ecology, and
Director of Microbial Resources Centre, University of Nairobi (UON), Kenya
Judy Kilonzo, Laboratory Manager, Genetics Technologies International
(GTIL), Kenya
Mumbi Kimathi, Market Analyst, Programmes & Sustainability Director,
Farm Concern International, Kenya
Peris Mugo, County Dairy Officer, Department of Food, Agriculture and
Forestry, Nairobi City County, Kenya
Mary Kibira, Agricultural Economist, Department of Food, Agriculture and
Forestry, Nairobi City County, Kenya

14.30 D
 elivering farmers personalized agricultural advice via their
mobile phones
Emmanuel Bakirdjian, Kenya Country Director, Precision Agriculture for
Development (PAD), Kenya

14.45 M
 oving towards global industry standards, cool chain
management across the flower value chain and precise IoT
based monitoring

Networking break

17.40

Networking reception
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Day 2: Wednesday, May 22, 2019
09.15 Connecting farmers to markets in Africa
Exploring the development of digitally-enabled marketplaces for agriculture,
with the vision to reach millions of farmers, connecting them both with
markets and the services that they need to grow and thrive. As agricultural
markets are currently highly fragmented, much of the value that farmers
create is extracted along the value chain. Connecting farmers to markets
potentially increases farmers’ incomes by 50% or more.
●● Understanding super platforms’ transformative potential for digital
markets in Africa
●● Bridging gaps in food and market security through organised platforms
●● Providing pricing data to remove price asymmetry between farmers and
buyers, making it possible for farmers to earn more
●● The development of ‘virtual’ cooperatives to aggregate crop yields and
broker better prices with suppliers

11.40 T
 elecoms innovation: Revolutionizing the next generation
of affordable solutions that are transforming East Africa’s
infrastructure and reach

Investment in East Africa’s connectivity – delivering speedier content and
cheaper internet costs
●● Smart solutions to precision agriculture – accurate, precise information by
remote access to real-time information
●● Mobile technology ushering in a new dawn in agriculture providing the
gateway to improved farm connectivity

Moderator: Erick Ogumo, Chairman, Society of Crop Agribusiness
Advisors of Kenya (SoCAA), Kenya
Adedana Ashebir, Regional Manager, Sub-Saharan Africa, Village
Capital, Kenya
Maryanne Ochola, Chapter Manager, East Africa, ANDE (Aspen
Network Development Entrepreneurs), Kenya
Walter Mongare Snr., Deputy Director, Youth Programs & Liaison,
The Presidency, Government of Kenya
Linda Kwamboka, Co-founder and Director, MFarm, Kenya

15.45

Close of conference

12.45 Alternative and innovative agribusiness financing and lending

Empowering Kenya’s farmers with price transparency and market
access
Linda Kwamboka, Co-founder and Director, MFarm, Kenya

The African food market constitutes a US$313bn financing and investment
opportunity, projected to become a US$1tn financing and investment
opportunity by 2030.
Financial solutions designed for farmers are blossoming, connecting
unbanked and underserved smallholder farmers to credit.

Virtual Aggregation: Reducing transactional costs for bulk buyers
Dr. Denis Mujibi, CEO, USOMI, Kenya

Providing access to affordable, accessible, demand-driven financial
products and services
●● How to ensure financing for medium sized projects and farming
businesses
●● Leveraging blended finance to serve farmers
●●

Driving trade growth intra-regionally and to global markets
Mary Mbugua, Value Chain Development Specialist, East Africa Trade
and Investment Hub (USAID), Kenya
Market Connect <> Source Connect: from theory to practice
Stephen Katingima, Country Lead, TruTrade, Kenya

Moderator: Anna Rainer, Manager German Agribusiness Alliance,
German-African Business Association, Germany
Salome Ndunda, Investment Manager, Incofin, Kenya
Stanley Munyao, CEO, Musoni, Kenya
Ron Yariv, Business Development Manager, Amiran Kenya
Almut van Casteren, Managing Director, eProd, Kenya

Networking break

13.45
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New technologies will help to re-brand farming making it a knowledgebased undertaking based on the latest technology initiatives. Agriculture
has been identified as one of the key sectors to attract the youth and
this will be achieved through transforming small-scale agriculture from
subsistence to innovative, commercially oriented and modern agriculture.

Moderator: Lucy Muchoki, CEO, Kenya Agribusiness and Agroindustry
Alliance (KAAA) & Pan African Agribusiness and Agro Industry
Consortium (PANAAC)
Ben Roberts, Group Chief Technology & Innovation Officer, Liquid
Telecoms, Kenya
Samir Ibrahim, CEO & Co-Founder, SunCulture, Kenya
Jamila Abass, Country Manager Kenya, WeFarm, Kenya

A fresh produce marketing channel providing short-cycle cashflow
generation back to the farm gate
Justy Range, FreshMarket Systems, South Africa

11.00

Internet penetration presents the biggest obstacle to tech-based farming
in Africa. This session explores connectivity, mobile access and how new
technologies are reinventing connectivity for the IoT, drastically bringing
down cost and energy consumption required for securely connecting IoT
sensors to the Cloud.
●●

Moderator & introduction: Lucy Muchoki, CEO, Kenya Agribusiness
and Agroindustry Alliance (KAAA) & Pan African Agribusiness and Agro
Industry Consortium (PANAAC)

Linking farmers and vendors to fair, trusted, modern markets
Kikonde Mwatela, COO, Twiga Foods, Kenya

14.45 E
 nticing the youth: How agriculture can be technological
savvy and ‘cool’ – Cultivating the next generation of food
leaders

“The conference presented an excellent
opportunity to network with the right key
players in the Agri business in Africa. From
international organisations, technology
solution providers, and startups, it was a
great experience to explore new partnerships
and possible mutual opportunities.”
Ashraf Abdelwahab, PhD Industries Lead,
Microsoft – Africa Initiatives

Networking lunch
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The people that make agri investment happen

“It was a great event indeed for Africa in
Agriculture. We as Suera benefitted from
every presentation. Totally invaluable.”
Susan W Mureithi, HSC, Managing Director, Suera Flowers Ltd
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Sponsorship opportunities

Speaking opportunities

Marketing & media opportunities

Kevin Kyle
Managing Director
kevin.kyle@aftiglobal.com
+44 (0)20 8772 3037

Wendy de la Harpe
Conference Producer
wendy.delaharpe@aftiglobal.com
+27 83 997 2173

Lauren Hansen
Communications Director
lauren.hansen@aftiglobal.com
+27 21 700 4300
www.gtreview.com

REGISTRATION FORM

Payment details

Address

Please select credit card type

Postcode/Zip

Pricing details
Standard rate

US$999

Corporate rate

US$300

Exporters, importers, traders, manufacturers and producers of physical goods.

Can’t make the conference?

Card number

Expiry date

US$150

Gain access to speaker presentations, online delegate networking portal and conference
delegate pack.

GTR Subscription

Country
Security code (3 or 4 digits)
MM/YY
Facsimile

Cardholder’s name

Email

Company VAT number

Save over 10% on an online subscription

1-year online only subscription

US$360
Signature

Cardholder’s signature

I can confirm that I have read and agree to the terms and conditions below.

Cardholder’s address

Terms & conditions
1. Confirmation: Booking confirmation will be
sent to you immediately for all bookings. If
you have not received an email confirmation
within 24 hours of making the booking,
please contact the team at events@
gtreview.com or on +44 (0)20 8673 9666.

Booking code

Delegate information
For multiple bookings please email events@gtreview.com

Title:

please tick

Mr
First name
Last name

Ways to register
Email: events@gtreview.com
Fax: +44 (0)20 8673 8662

Web: www.gtreview.com
Telephone: +44 (0)20 8673 9666

Post: GTR, Exporta Publishing & Events Ltd,
4 Hillgate Place, London SW12 9ER, UK
Or fill in this pdf form
and click here to submit
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Telephone

Job title
Department
Organisation

Mrs

Ms

Miss

Dr

2.	Payment (including VAT) must be made
in full prior to the start of the conference.
GTR retains the right to refuse entry in case
of non-payment. Payment can be made
through Credit Card online, via telephone
or by sending our Events team a completed
Credit Card Authorisation form.
3.	All delegates who have not paid prior to the
conference will be denied entry.
4.	Transfers: If you cannot attend a conference,
you can transfer your place to another
individual. Places can be transferred at
any time up to and including the day of
the conference. Please note an additional
charge may be applicable if the new
attendee is not entitled to the same rate.
5.	A delegate place can be transferred to
another conference, if the request to us is
received more than 5 working days before
the conference. Please note additional
charges may be applicable. A delegate can
only transfer their place a maximum of two
times, after which they will incur a 20%
administration fee.

6. Cancellations: All delegate cancellations
must be made in writing to events@gtreview.
com. The charge for cancelling your booking
is:
- 1 month before the conference: 90%
refund of the full cost
- 5 or more working days before the
conference: 80% refund of full cost
- 5 or less working days before the
conference: no refund
7.	
Non-attendance to a conference will result
in no refund.
8. In the case of the cancellation of the
conference or the change of the conference
date, GTR will not be held liable for any
booking, travel or hotel costs associated
with the booking.
Please note that all confirmed registrations are
subject to the event terms and conditions
Should you have any queries, please contract
our team at events@gtreview.com or on
+44 (0)20 8673 9666.
If you do not wish GTR to use your
information for marketing purposes,
please tick this box.
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