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GTR is delighted to announce that the inaugural 
Southern Africa Trade & Infrastructure Finance 
Conference will take place at Victoria Falls, 
Zambia, on November 21-22, 2018.

Examining the wealth of trade and infrastructure investment 
opportunities in markets including Zimbabwe, Zambia, 
Mozambique, Angola, Namibia and Botswana, a cutting-edge 
programme will provide the latest business-critical information  
on this exciting region.

Featuring a speaker roster including sovereign and corporate 
borrowers, project sponsors, risk management experts and 
leading financiers, the discussion agenda will include key 
infrastructure projects and sectors, political and sovereign  
risk profiles, oil, metals and soft commodity market analysis,  
and the financing techniques and risk management structures 
being utilised to facilitate investment.

 Southern Africa Trade & 
Infrastructure Finance 
Conference 2018

Venue details
Venue:  Avani Victoria Falls Resort 

Mosi-oa-Tunya Road, 
Livingstone 20100 
Zambia

Tel: +260 97 8777044

Once registered, log-in to GTR Connect 
to network with fellow delegates, 
download event materials and more.

Join GTR on social media

Official conference 
hashtag: #GTRAFRICA

“GTR continues to deliver the perfect mix for the 
highest quality trade conference: great organisation, 
the right number and mix of delegates and high 
quality interactive content, delivered through a 
number of engaging means. It sets the standard.”

M Hogan, BTMU

Introduction
www.gtreview.com

https://www.facebook.com/GlobalTradeReview
https://twitter.com/gtr_events
https://www.youtube.com/user/ExportaGroupEvents
https://www.linkedin.com/company/exporta
www.gtreview.com
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Day 1: Wednesday, November 21, 2018

08.00 Registration and refreshments

09.00 Chairman’s opening remarks

Gabriel Buck, Managing Director, GKB Ventures

09.10  Keynote: Building policy to cement macroeconomic stability, 
stimulate trade and facilitate investment
●● This in-depth interview will review the primary macroeconomic challenges 
to Southern African nations in the current global climate, highlight the 
steps taken towards the development of resilient high-growth economies, 
and share their outlook on economic performance and policy-making 
for the coming year. Key themes will include planned structural and 
legal reforms, measures to further economic liberalisation and regional 
integration, updating on monetary policy and foreign exchange control, 
sovereign debt servicing and refinancing, and the industrial and 
infrastructure investment opportunities available to the international 
business community. 

Hon. Margaret Mwanakatwe, Minister of Finance, Republic of Zambia to 
be interviewed by Gabriel Buck, Managing Director, GKB Ventures

09.50  Interview: Defining priorities for a responsible and profitable 
private sector
This session will discuss the crucial role that can be played by a thriving 
corporate sector in Southern Africa’s development, the business and 
logistical challenges being encountered, and the key strategies and  
support mechanisms required to promote business growth. Themes to  
be discussed include:
●● Taking temperature: Assessing the trade and investment climate being 
experienced across the region and continent, and further afield

●● Short term Vs long term: What are the primary challenges when building 
corporate strategy in a volatile business environment? How realistic can 
long term planning really be in the current environment?

●● Is financial volatility the primary barrier to business growth? Do panellists 
feel that public and private sector financiers are doing enough to support 
regional corporates?

●● How credible is the African Continental Free Trade Area and other 
economic harmonisation initiatives as a source of new business 
opportunities? Is an organised private sector more capable of 
coordinating meaningful progress towards integration?

●● Shared responsibility for sustainable growth: Which steps should be 
prioritised by policy makers to promote trade and investment growth 
in the near term? Are efforts to expand sustainable business practice 
increasingly seen as a corporate sector priority?

Moderator: Gabriel Buck, Managing Director, GKB Ventures
Stephen Duggan, Chief Executive Officer, Housing Africa Corporation
Chris Bonnett, Projects Director, Africa, GE Healthcare Africa

10.35 Networking break

11.15  Outlining infrastructure requirements, priorities and 
challenges
This panel will bring together vital players to discuss key themes and share 
experiences when undertaking projects in Southern Africa. Topics for 
discussion will include:
●● How strong is the appetite for undertaking business in more challenging 
markets? Is there sufficient support available when it comes to capex 
financing?

●● Are we increasingly seeing a shift back to core markets and if so what 
have been the key drivers? Which sectors are booming at present?

●● Sharing experiences of working with banks, donors, ECAs and other 
providers to support project preparation and accelerate economic 
transformation

●● Due diligence: Creating solid legal and regulatory frameworks to attract 
investment, build effective public-private partnerships, and achieve 
transparency in contract processes

●● Lessons from those who have enjoyed success: Taking a long-term view, 
developing a deeper understanding and thinking like an entrepreneur

Moderator: Brian Irvine, Head, Export & Agency Finance, Investec
Nick Oliver, Head of Business Development, NMS International
Mark Norris, Partner, Sullivan & Worcester 
Angelica Adamski, Chief Executive Officer, Swedafrica Consulting
Michael Creighton, Head, Export Credit Finance, Nedbank

Sponsorship opportunities
Peter Gubbins 
Managing Director 
pgubbins@gtreview.com 
+44 (0)20 8772 3000

Speaking opportunities
George Mitchell 
Senior Conference Producer 
gmitchell@gtreview.com 
+44 (0)20 8772 3017

Marketing & media opportunities
Briony Hemmings 
Marketing Executive 
bhemmings@gtreview.com 
+44 (0)20 8772 3012

“GTR conferences give me the chance to stay 
ahead of the latest innovations, to integrate 
new frameworks into our business and to 
improve our efficiency and competitiveness.”

C Julie, Orient Box

 Southern Africa Trade & Infrastructure 
Finance Conference 2018

Agenda: Conference Day 1
www.gtreview.com

mailto:pgubbins@gtreview.com

www.gtreview.com
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12.05  The financier’s perspective: The rising importance of regional 
banks to intra-African trade 
●● Key players and liquidity sources: To what extent is an increasingly diverse 
set of financing providers, such as regional banks and non-bank lenders, 
participating in African trade and infrastructure deals?

●● Highlighting the drivers for market retrenchment amongst international 
FIs: Is continuing regulatory and balance sheet pressure opening an 
African trade finance gap? Who will be the winners and losers?

●● Is the rising importance of regional banks expected to continue and do 
they hold sufficient capacity to fill financing gaps? What of collaboration 
between commercial, development and concessional financiers, and risk 
off-takers?

●● Identifying key concerns for foreign lenders when assessing a deal: 
Political and regulatory uncertainties, potential sovereign debt crises, and 
the key role of ECAs and DFIs in ensuring deals can be done

●● Which deal structures can unlock financing opportunities for Southern 
African trade and infrastructure investment, particularly in those markets 
experiencing severe challenges and sovereign debt concerns?

Moderator: Simon Cook, Partner, Sullivan & Worcester 
Chris Mitman, Head of Export & Agency Finance, Investec
David Chalila, Head of Africa, Sace 
Matthew Goddard, Senior Director, Exworks Capital
George Wilson, Head, Institutional Trade Finance, Absa
Amr Kamel, Executive Vice-President, Business Development & 
Corporate Banking, Afreximbank

12.55 Lunch

14.10  Zimbabwe at a crossroads: Which direction for trade and 
infrastructure development?
●● Highlighting a historical record of reputable business practice, skilled 
work force and experience of attracting FDI as the backdrop to 
Zimbabwe’s economy

●● Do investors and financiers remain reassured by the current political 
environment? Is a realignment of expectations underway? To what extent 
does hard currency liquidity remain the primary risk concern?

●● The debt question: Has clarity been achieved regards Zimbabwean debt 
levels and its creditors? Have those who provided funding during the 
sanctions period gained a competitive advantage in the market?

●● Is the restoration of Zimbabwe’s physical infrastructure to past standards 
considered the primary investment opportunity? How crucial is this to 
promoting growth in other sectors such as mining and agriculture?

●● Getting the business done: Providing examples of where and how private 
banks, ECAs, Development FIs and other players can collaborate on 
Zimbabwean projects 

●● Which international partners are expected to play a prominent role in the 
near to medium term? Will the special relationship with South Africa bear 
fruit for S.A. contractors and investors?

Moderator: Hiren Singharay, Member of the Supervisory Board, Global 
Finance & Capital Limited
Mandisi Nkuhlu, Chief Operations Officer, ECIC 
Rainor Robinson, Consultant Partner, Manokore Attorneys
Elena Williams, Trade Director for Southern Africa, UK Department for 
International Trade
Robert Besseling, Executive Director, EXX Africa
Jan Louis van den Berg, Chief Financial Officer, Africa Merchant Capital

15.00  Deal case study: The Beit Bridge Border Post Concession
This critical infrastructure project will modernise a key border post between 
Zimbabwe and South Africa, improving the ease of travel for people and 
cargo across jurisdictions, and will utilise the first Public Private Partnership 
undertaken by the new government. Learn how various players contributed 
to the deal, with a structure incorporating ECA support to ensure the 
‘bankability’ of this priority infrastructure project.

Inal Henry, Head of Export Credit Financing, Rand Merchant Bank
Francois Diedrechsen, Chief Executive Officer, Zimborders Consortium

15.25   Sector profile: A growth-spurt expected for Zimbabwean 
agribusiness?

Agriculture is taking centre stage in plans for the revival of Zimbabwe’s 
economy. Notwithstanding the lack of support faced in recent years, 
smallholders in many instances are producing surpluses and reinvesting, 
demonstrating the potential of a fertile agribusiness sector. This sectoral 
overview will highlight key agricultural sectors, assess some of the 
structural challenges stemming from land reform and tenure security, and 
discuss how government, corporate and private banking sectors can play 
a role in channelling the financing required to maximise the contribution of 
this crucial sector to the Zimbabwean economy. 
Felistus Ndawi, Finance Director, Seed Co Zimbabwe

15.50 Networking break

Evening 
Reception

Hosted by

Wednesday, November 21, 2018 at 17.15

“GTR conferences worldwide give the ideal 
opportunity to be in touch with latest 
developments in banking for finance.”

A Alwis, China Systems

“GTR’s conferences bring together key players 
in trade finance. Always good networking 
opportunities for new contacts.”

C Pardey, RCMA Commodities Asia

 Southern Africa Trade & Infrastructure 
Finance Conference 2018

Agenda: Conference Day 1
www.gtreview.com

www.gtreview.com
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16.10  Sector profile: ‘The brightest prospects in a decade for African 
mining’
●● Highlighting the mining sector’s economic importance: GDP and exports, 
debt affordability and hard currency revenue

●● Bright spots: Assessing pricing trends in key commodity markets and 
the potential of new technology to boost mining sector efficiency and 
profitability 

●● Root and branch: What time lines are expected for mining industry 
reforms in markets such as Zimbabwe and South Africa? How significant 
is the link between mining sector revenue growth and downside country 
(political) risks?

●● Considering export incentives being implemented in markets such as 
Zimbabwe and Zambia, and the export financing structures that can 
provide capital for export growth

●● Have constraints on traditional lenders and global banks affected the 
availability financing in the mining sector in recent years? Is sufficient 
financing support available to support growth in regional mining supply 
chains? 

●● The growing importance of developing local competencies: Can 
sustainability initiatives further develop the trade and export financing 
sector’s role in Southern African mining? 

Moderator: Rupert Cutler, Director, Financial & Political Risks, Parker 
Norfolk & Partners
Lodewyk Meyer, Partner, Hogan Lovells
Michael Marnell, Vice-President, Commodity Business Centre (London), 
Bank of China 
Gabriel Buck, Managing Director, GKB Ventures

16.55  Boosting competitiveness and economic resilience: Financing 
Southern Africa’s value-add supply chains
Policy makers across the Sub-Saharan region are prioritising support 
for value-add industry sectors in an effort to boost economic resilience. 
Challenges remain to the participation of private financiers in African 
supply chains, though a host of specialised Supply Chain Finance (SCF) 
techniques can be utilised to inject liquidity, providing working capital for 
those small suppliers that need it most. An expert panel will debate the 
benefits and limitations of various financing solutions, quantify their impact 
on supply chain risk and working capital, and pinpoint the action required to 
maximise the growth of value-add industry:
●● Assessing the financing challenges being experienced by SME suppliers 
and the risks posed to buyers by a weak financial supply chain 

●● Highlighting the potential of payables and receivables financing 
techniques to boost competitiveness amongst local companies in sectors 
such as FMCG and manufacturing

●● Which supply chain financing solutions are available to relieve working 
capital pressure on buyers and suppliers? What are their operational 
demands and financial rewards? 

●● Do planned industrialisation and economic harmonisation initiatives go 
far enough to support regional companies? What more can be done to 
support Southern Africa’s manufacturers and SMEs?

Moderator: Duarte Pedreira, ITFA Board Member; Chairman, ITFA 
Africa Regional Committee; Head of Trade Finance, Crown Agents Bank
Carosin Buitendag, Group Treasurer, Omnia 
Derek Postma, Executive, Barak Fund Management 
Stewart Mumba, Head, Trade Finance & Working Capital, Atlas Mara 
Zambia

17.40 Close of Day 1

 followed by evening networking reception

“A great platform for networking, 
where you can build lasting 
business relationships.”

Y Sarpong-Abban, Africa Trade Finance

2018

Africa 2018

Sponsored by

Trade briefing

Top 10 country data

Country and sector reports

Directory
2018-19

Subscribe
today

For more information please contact  
Rupert Hedley at rhedley@gtreview.com

“GTR events are a great way to meet 
people from the whole market, whom 
we would not easily meet otherwise.”

R Verlyck, Garant Insurance

 Southern Africa Trade & Infrastructure 
Finance Conference 2018

Agenda: Conference Day 1
www.gtreview.com

mailto:gmurakowska@gtreview.com
www.gtreview.com
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Day 2: Thursday, November 22, 2018

08.00 Registration and refreshments

09.00 Chair’s opening remarks

Gabriel Buck, Managing Director, GKB Ventures

09.10  Regional snapshot: Macroeconomic and political risk  
round-up
The previous year has witnessed seismic political upheaval across the 
region, while global markets have been overshadowed by protectionist 
rhetoric. Regime changes in Zimbabwe, Angola and Botswana are 
combining with industrial reform and evolving macroeconomic factors to 
create huge potential opportunities for Southern Africa, replete with a fresh 
set of challenges and risks for those doing business in the region. In this 
punchy and interactive session, delegates will have the chance to select 
from a group of countries to hear a snapshot of the current political and 
macroeconomic concerns, as well as forecasts of what the immediate and 
long-term future is likely to hold.

Robert Besseling, Executive Director, EXX Africa

10.00 A step by step guide to financing the agribusiness value chain
Road mapping the region’s soft commodities sector with an emphasis on 
practical ‘how-to’ financing knowledge, this discussion will highlight trends, 
challenges, innovations and requirements along each step of the value 
chain. Further debate will focus on the role of public and private entities in 
maximising sectoral growth, and the potential of technology to revolutionise 
agricultural financing:
●● Commercial farmers, smallholders and secondary producers: Assessing 
banking sector appetite and the pros and cons of utilising alternative 
trade finance liquidity sources 

●● Warehousing and logistics: To what extent can collateral management 
agreements reduce transaction risk levels? How does a typical 
warehouse receipt financing structure work in practice?

●● Structured commodity trade finance: Is the onlending role of large traders 
set to continue given banking sector regulation? How effective is trade 
credit insurance in deepening the commodity finance liquidity pool? What 
role can be played by derivatives and index-based insurance solutions?

●● Which sections of the agribusiness value chain stand to gain most from 
digitisation, mobile tech, precision farming and agritech? What examples 
can be provided?

●● Closing debate: Will banks maintain relevancy in the soft commodity 
sector, and if so, how?

Moderator: Zhann Meyer, Head of Agricultural Commodities, Nedbank 
CIB
Munyaradzi Musamba, Managing Director, Thermal Agriculture
Wouter Kool, Director, Trade & Commodity Finance, Rabobank Kenya
Dheerie Govender, Chief Executive Officer, Global Collateral Control
Mark Tindle, Managing Director, Omnia Fertilizer Zambia

10.50  Outgrower schemes in Zimbabwe: Boosting local 
employment and financial inclusion for small hold farmers
A detailed overview of this agribusiness corporation’s supply chain will 
demonstrate the economic benefits of an efficient contract farming 
business model. Learn how millions of dollars in incremental smallholder 
farmers’ income has been generated, enabling them to access US$7.9mn 
in input and capital equipment financing each year, while improving the 
security of supply and facilitating an increase in volume for the buyer’s 
business.

Jonathan Wood, Head of Corporate Finance, Rift Valley Corporation

11.15 Networking break

11.45  Deal analysis: Appetite and capacity for insuring African trade 
credit and political risk 
Providing a case-by-case analysis of the assessment undertaken when 
evaluating risks and structuring deals, this interactive session will seek 
to provide insight on thought and decision-making processes amongst 
brokers and underwriters, and gauge the de-risking capabilities of the 
private insurance sector:
●● One expert from within the group will outline various scenarios and their 
requirements for specific types of transactions

●● The others will then have the opportunity to evaluate the risks in question 
and respond with potential solutions

●● A key part of the process will involve explaining the choices made and  
the processes necessary to decide on the best policy options.

Moderator: Robert Parson, Partner, Clyde & Co
Pizzaro Lukhanda, Regional Underwriter, Southern Africa, African Trade 
Insurance Agency
Cecilia Rague-Kaisha, Co-Founder & Chief Executive Officer, 
Underwriting Africa
Greg Dillon, Executive, Business Development, Price Forbes

12.35  Forward thinking: Harnessing innovation to maximise trade 
and economic growth
●● The leapfrog effect: Highlighting the opportunity for Southern African 
economies to bypass ‘legacy issues’ surrounding dated technologies, 
frameworks and systems 

●● Innovative financing: To what extent can fintech such as distributed ledger 
technology, blockchain and the utilisation of big data open financing 
opportunities for the region? 

●● Where can digitisation contribute toward physical trade beyond the 
financial realm? Considering Manufacturing 4.0, the modernisation of 
customs processes, sustainability and supply chain traceability initiatives 

●● Which key steps can be taken to realise the full potential of innovation 
for Southern Africa? What role can be played by public and corporate 
sectors? Which international partnerships are expected to make a key 
contribution?

Moderator: Shannon Manders, Editorial Director, Global Trade Review
Chee Boon Lim, Regional Director, RHQ for Middle East & Africa, 
CrimsonLogic
William Hunnam, Co-Founder, Orbitt 

13.20 Close of conference 

 followed by networking lunch

“Attended for the first time and did not know 
what to expect, but am really glad I did not 
miss the opportunity. Excellent speakers  
and great networking.”

O Anyanechi, Sefton Fross

“Excellent platform to learn about the new 
developments in the region, and meet with 
entrepreneurs and respective players.”

K Thakur, Prime Investrade

 Southern Africa Trade & Infrastructure 
Finance Conference 2018

Agenda: Conference Day 2
www.gtreview.com

www.gtreview.com
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 Southern Africa Trade & Infrastructure 
Finance Conference 2018

Registration form
www.gtreview.com

Payment details
Please select credit card type

   

Card number

Expiry date Security code (3 or 4 digits)

 MM/YY 

Cardholder’s name

Company VAT number

Cardholder’s signature

Cardholder’s address

Booking code

Delegate information
For multiple bookings please email events@gtreview.com

Title: please tick

Mr  Mrs  Ms  Miss  Dr 

First name

Last name

Job title

Department

Organisation

Address

Postcode/Zip

Country

Telephone

Facsimile

Email

Signature

I can confirm that I have read and agree to the terms and conditions below.  

Terms & conditions
1.  Confirmation: Booking confirmation will be 

sent to you immediately for all bookings. If 
you have not received an email confirmation 
within 24 hours of making the booking, 
please contact the team at events@
gtreview.com or on +44 (0)20 8673 9666.

2.  Payment (including VAT) must be made 
in full prior to the start of the conference. 
GTR retains the right to refuse entry in case 
of non-payment. Payment can be made 
through Credit Card online, via telephone 
or by sending our Events team a completed 
Credit Card Authorisation form. 

3.  All delegates who have not paid prior to the 
conference will be denied entry. 

4.  Transfers: If you cannot attend a conference, 
you can transfer your place to another 
individual. Places can be transferred at 
any time up to and including the day of 
the conference. Please note an additional 
charge may be applicable if the new 
attendee is not entitled to the same rate. 

5.  A delegate place can be transferred to 
another conference, if the request to us is 
received more than 5 working days before 
the conference. Please note additional 
charges may be applicable. A delegate can 
only transfer their place a maximum of two 
times, after which they will incur a 20% 
administration fee.

6.  Cancellations: All delegate cancellations 
must be made in writing to events@
gtreview.com. The charge for cancelling your 
booking is:

 -  1 month before the conference: 90% 
refund of the full cost

 -  5 or more working days before the 
conference: 80% refund of full cost

 -  5 or less working days before the 
conference: no refund

7.  Non-attendance to a conference will result 
in no refund. 

8.  In the case of the cancellation of the 
conference or the change of the conference 
date, GTR will not be held liable for any 
booking, travel or hotel costs associated 
with the booking. 

Please note that all confirmed registrations are 
subject to the event terms and conditions

Should you have any queries, please contract 
our team at events@gtreview.com or on 
+44 (0)20 8673 9666.

  If you do not wish GTR to use your 
information for marketing purposes,  
please tick this box.

Pricing details

Standard rate US$1,299 

Corporate rate US$499 
Exporters, importers, traders, manufacturers and producers of physical goods.

Subscription package (Conference & GTR subscription):
Save over 25% on a print & online GTR subscription

Standard rate & 1-year magazine subscription US$1,546 

Corporate rate & 1-year magazine subscription US$946 
Subscription package is not available in conjunction with any other offers and is eligible 
for new subscribers only.

Can’t make the conference?  US$150 
Gain access to speaker presentations, online delegate networking portal and conference 
delegate pack.

Ways to register

Email: events@gtreview.com

Web: www.gtreview.com

Fax: +44 (0)20 8673 8662

Telephone: +44 (0)20 8673 9666

Post:  GTR, Exporta Publishing & Events Ltd,  
4 Hillgate Place, London SW12 9ER, UK

www.gtreview.com
mailto:events@gtreview.com
mailto:events@gtreview.com
mailto:events@gtreview.com
http://www.gtreview.com/event-terms-and-conditions/
mailto:events@gtreview.com
http://www.gtreview.com
mailto:events@gtreview.com
www.gtreview.com
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