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Day 1

09.00 The financing of international trade
●● The parties, their roles and contractual relationship and their legal 
obligations and responsibilities under the UCP

●● The risk ladder – effective use of trade instruments from a cost v risk 
perspective

●● Assessment of the risks – what are the safeguards?
●● Analysis of the key trade instruments and payment mechanisms – which 
are appropriate to use – when and why?

 Documentary credits and UCP 600
●● UCP 700 – arguments for and against a revision. Is it needed – if so why? 
●● Use of Documentary Credits in international trade – practical problems, 
key risks, potential solutions

 Impact of key legal cases on documentary credits and the UCP
●● Analysis of how legal cases have changed the way international trade  
and documentary credits operate

●● Changes to the UCP driven by legal precedent

 Standby Credits 
●● How do they work and why are they needed?
●● How do they compare with guarantees?
●● Risks to consider when dealing with standby credits
●● When not to use them
●● UCP 600 or ISP98

 Guarantees
●● Comparison with Standby Credits

●● Understanding the risks of using guarantees and how to mitigate these
●● ICC rules and local law

10.40 Coffee

11.00  Practical interactive case study: Issuance of  
documentary credits

12.30 Lunch

13.30 An analysis of specialised documentary credits
 Red and green clause credits 

●● Their use as a pre-export finance tool in commodity finance
●● Structural analysis – how to minimise the risks
●● Their role in the commodity market and use as a financing mechanism

 Revolving credits 
●● Structure and mechanism (automatic or restricted reinstatement)
●● Revolving by time or amount?
●● Cumulative or non-cumulative?

 Evergreen credits
●● Methodology and risks

 Transferable credits 
●● Advantages and disadvantages

●● What are the risks – when should and when should they not be used
●● Use in commodity transactions
●● Review of key legal cases

 Back-to-back credits 
●● Practical considerations and methodology in commodity finance
●● What are the risks and how can these be mitigated?
●● Comparison with “front-to-back’ and transferable credits

15.00 Coffee

15.30 Practical interactive case study 
Practical cases, analysis and debate concerning key technical issues 
addressed by the ICC Banking Commission

16.30  Letters of indemnity in oil transactions: Key considerations
●● How do they work and why are they needed?
●● How do the courts view their use?
●● What are the risks involved?
●● Distinguishing between ‘payment’ indemnities and ‘discharge’ indemnities
●● Use with transferable credits – considering the risks

17.15 Conclusion and summing up: Day 1 

17.30 Close of day 1

Documentary Credits Masterclass:  
Practical Issues, Risks and Challenges  
in International Trade and Commodities 

Despite increased digitalization, Documentary Credits still play a pivotal part role 
in International Trade, particularly for commodities and developing markets. This 
intensive seminar will provide a practical and interactive analysis of regulation, 
practice and risk in International Trade and Documentary Credits with particular  
focus on commodity finance.
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Trainer biography

John Turnbull, Director, Certis International

Senior Banker and Trade Finance specialist with 35 years experience 
of origination, negotiation, structuring, risk management and 
regulation of the full range of international trade transactions. 
Formerly Joint General Manager and Global Head of Structured 
Trade and Commodity Finance at Sumitomo Mitsui Banking 
Corporation Europe Ltd. John has acted as expert witness in a 
number of high-profile trade finance legal cases. He was Co-Chair of 
the ICC Commission on Banking Technique and Practice’s Consulting 
Group on the most recent revision of the UCP. 

For 10 years since its inception he was the Chair of the Association 
of Foreign Banks Trade Finance Committee. Chairman of the ICC UK 
Banking Committee and member of the ICC Banking Commission 
Global Financial Crime Committee and the joint ICC/Wolfsberg 
Committee. Representative on many national and international trade 
committees, including previously a Board Member of the International 
Energy Credit Association in the USA, a current long-standing 
member of the IECA European committee and a member of the 
editorial board of GTR’s flagship magazine, Global Trade Review.

Day 2

09.00  International Standard Banking Practice for the  
examination of documents under UCP 600 (ISBP 745)
●● Importance in reducing discrepancies
●● Use in disputes between traders and banks
●● Key provisions and how to use them

09.40  Practical interactive case study: key elements  
for document checking

11.00 Coffee

11.30  Update on financial crime, KYC and AML  
initiatives in international trade
●● New joint Wolfsberg, ICC and BAFT principles (Jan 17)
●● UK FCA Thematic Review and its influence on other regulators 
(Methodology, process, findings and recommendations)

●● FATF 40: What it means to banks and traders and how they  
need to adapt

●● DFSA Trade Finance Report 2016
●● Red flags – what to look for!
●● Regulators guidance and initiatives
●● Need for training and where to find it

12.00  How to balance the autonomy principle of documentary credits 
with the challenges of regulation, compliance and fraud
●● Analysis of the autonomy principal – is it still valid and workable?
●● What about the fraud exception to making payment under an LC?
●● How to reconcile the impact of regulation and compliance with the 
traditional UCP focus of ‘examination of documents on their face’, 
and ‘banks deal with documents not goods’

●● Examination of fraud cases – lessons to be learned

13.00 Conclusion and summing up: Day 2

13.30 Close of seminar
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Registration form
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Payment details
Please select credit card type

   

Card number

Expiry date Security code (3 or 4 digits)

 MM/YY 

Cardholder’s name

Company VAT number

Cardholder’s signature

Cardholder’s address

Booking code

Delegate information
For multiple bookings please email events@gtreview.com

Title: please tick

Mr  Mrs  Ms  Miss  Dr 

First name

Last name

Job title

Department

Organisation

Address

Postcode/Zip

Country

Telephone

Facsimile

Email

Signature

I can confirm that I have read and agree to the terms and conditions below.  

Terms & conditions
1.  Confirmation: Booking confirmation will be 

sent to you immediately for all bookings. If 
you have not received an email confirmation 
within 24 hours of making the booking, 
please contact the team at events@
gtreview.com or on +44 (0)20 8673 9666.

2.  Payment (including VAT) must be made 
in full prior to the start of the conference. 
GTR retains the right to refuse entry in case 
of non-payment. Payment can be made 
through Credit Card online, via telephone 
or by sending our Events team a completed 
Credit Card Authorisation form. 

3.  All delegates who have not paid prior to the 
conference will be denied entry. 

4.  Transfers: If you cannot attend a conference, 
you can transfer your place to another 
individual. Places can be transferred at 
any time up to and including the day of 
the conference. Please note an additional 
charge may be applicable if the new 
attendee is not entitled to the same rate. 

5.  A delegate place can be transferred to 
another conference, if the request to us is 
received more than 5 working days before 
the conference. Please note additional 
charges may be applicable. A delegate can 
only transfer their place a maximum of two 
times, after which they will incur a 20% 
administration fee.

6.  Cancellations: All delegate cancellations 
must be made in writing to events@
gtreview.com. The charge for cancelling your 
booking is:

 -  1 month before the conference: 90% 
refund of the full cost

 -  5 or more working days before the 
conference: 80% refund of full cost

 -  5 or less working days before the 
conference: no refund

7.  Non-attendance to a conference will result 
in no refund. 

8.  In the case of the cancellation of the 
conference or the change of the conference 
date, GTR will not be held liable for any 
booking, travel or hotel costs associated 
with the booking. 

Please note that all confirmed registrations are 
subject to the event terms and conditions

Should you have any queries, please contract 
our team at events@gtreview.com or on 
+44 (0)20 8673 9666.

  If you do not wish GTR to use your 
information for marketing purposes,  
please tick this box.

Pricing details

GTR Training seminar (February 21-22)

• Attendance earns 10 LIBF PDUs / CPD hours for participation 
on the two-day course and 6 for attendance of just the first day.

Standard rate US$1,499 

Early booking discount (10%) 10% discount 
I am booking before January 27, 2018 and would like to claim a 10% early booking discount.

Ways to register

Email: events@gtreview.com

Web: www.gtreview.com

Fax: +44 (0)20 8673 8662

Telephone: +44 (0)20 8673 9666

Post:  GTR, Exporta Publishing & Events Ltd,  
4 Hillgate Place, London SW12 9ER, UK
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