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Introduction
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Levant Region Trade & Export
Finance Conference 2016
Building on its established reputation in the
Middle East, GTR is delighted to announce
that the Levant Region Trade & Export Finance
Conference will take place in Beirut in
December 2016.
As the only dedicated trade and export finance event in
the region, the conference will offer delegates the chance
to gain valuable insight into the opportunities available in
this exciting market. Industry specialists from across the
trade finance community, including local and international
banks, financiers, leading corporates, lawyers, insurers and
more, will provide timely updates and guidance on how to
successfully conduct trade in the Levant region, creating an
ideal forum for the market’s key players to meet and discuss
plans for the future.

Once registered, log-in to the
GTR Members Area to connect with
fellow delegates, download event
materials and more.

Venue details
Venue:	Four Seasons Hotel Beirut
1418 Prof. Wafic Sinno
Avenue, Minet El Hosn,
Beirut 2020 4107, Lebanon
Tel:

+961 1 761 000

Web: 	www.fourseasons.com/
beirut

Accommodation
“GTR’s event is now a regular item that features in the
trade specialist calendar. It brings all related forces
together in one location for discussion.”

For details on any discounted rooms
GTR has secured at the Four Seasons Hotel
Beirut, please refer to the Know Before You Go
section on the event’s GTR Members Area.

RS Rangan, NBF

“GTR continues to deliver the perfect mix for the
highest quality trade conference: great organisation,
the right number and mix of delegates and high quality
interactive content, delivered through a number of
engaging means. It sets the standard.”

Join GTR on social media
808

M Hogan, BTMU
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15

Official conference hashtag: #GTRLEV

Levant Region Trade & Export
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Statistics
www.gtreview.com

Overall 2015 GTR event statistics

“GTR conferences worldwide give the
ideal opportunity to be in touch with latest
developments in banking for finance.”

6,202
Delegates
attended

A Alwis, China Systems

2,919
Companies
represented

79

“GTR events are highly informative,
lively and wonderful for networking.”

Countries
represented

Levant Region Trade & Export
Finance Conference 2011

177

Delegates
attended

119

Companies
represented

A Mahate, Dubai Exports

Levant Region Trade & Export
Finance Conference 2012

19

151

Countries
represented

92

Delegates
attended

Companies
represented

13

Countries
represented
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Govt orgs & public bodies

Solution providers

Ecas & multilaterals

Media

Lawyers

Other

Insurers & risk managers

10%

Consultants & accountants

23%

Non-bank financiers

42%

Banks & financiers

Corporates & traders

Overall sectors attended in 2015

5%

4%

4%

3%

3%

2%

2%

1%

Levant Region Trade & Export
Finance Conference 2016

Agenda
www.gtreview.com

Tuesday, December 6, 2016
08.30

Registration and refreshments

10.15	What are the current trade and export priorities for
the Levant region?

09.30	Chairman’s opening remarks

Moderator: Karim Nasrallah, General Manager, The Lebanese Credit
Insurer (LCI)
Vicken Sarkissian, Chief Financial Officer, Obegi Chemicals Group
Maher Roz, Corporate Finance, FS, Middle East & North Africa,
Standard Chartered Bank
Roger Tanios, General Counsel, Indevco Group

Jeff Ando, Associate Director, Head of Conference Production,
Global Trade Review (GTR)

09.35	Keynote: Assessing the regional political and macroeconomic
environment

This opening session will provide a comprehensive outlook on the regional
trade environment, with each participant bringing a different perspective.
Delegates will have the opportunity to hear a range of views, before
engaging in lively Q&A discussion. Talking points will include:
●● The practical side of doing business: What are the latest trends when it
comes to credit risks, mitigation tools, use of insurance and cross-border
investments? What do companies need to be aware of?
●● The CFO’s view: Working in regional markets, diversifying trade
relationships, being an early market entrant, taking advantage of
opportunities and the role of the banking community
●● New bright spots: Could initiatives such as One Belt One Road provide
key opportunities for businesses? How can these be capitalised on?
●● The legal perspective: What keeps a corporate counsel up at night?
What are the new concerns when it comes to compliance? What new
challenges does technological innovation bring?

Dr Mazen Soueid, Chief Economist, Bankmed
This opening keynote address will provide an informed update on the
macroeconomic health of both Lebanon and the wider Levant region.
Points for discussion will include:
●● How successful have government measured proved in reducing the
trade deficit and boosting the competitiveness of exporters? Does being
pegged to the dollar insulate against FX shocks?
●● What work is required to improve transport infrastructure, particularly
as events in Syria require exporters to find alternative routes to market?
Have PPPs enabled more projects to become a reality?
●● To what extent has political wrangling in Lebanon (particularly around
the presidency) impacted on efforts to improve the regional business
environment and grow national economies?
●● How significant are oil and gas discoveries likely to prove in achieving
self-sufficiency, attracting investment and funding projects? Could
Lebanon become a net exporter as a result?

11.05

Networking break

11.45	Oil and gas in Lebanon: Resources, infrastructure and
markets
Wissam Chbat, Chairman of the Board, Lebanese Petroleum
Administration (LPA)
Seismic data acquisition in the Lebanese Exclusive Economic Zone covers
80% of the acreage available for licensing offshore Lebanon. This data has
served the Lebanese Authorities in formulating their licensing strategy and
in de-risking the exploration offshore Lebanon. This session will consider:
●● Are developments moving too slowly to take advantage of the investment
potential when it comes to exploring and developing hydrocarbon
reserves?
●● How significant has the introduction of various layers of regulatory
governance proved? Is tighter legislation required to provide a framework
for investors, particularly with regards to licensing?
●● Providing the necessary infrastructure for development: Is greater
investment in ports and pipelines required if Lebanon intends to export
its newfound resources?

“Excellent opportunity to combine networking with
insightful information on the latest trends and
developments in trade and supply chain finance.”
J de Jong, TradeWiz

“GTR’s event is an excellent occasion to bring the
trade finance industry together for networking
and discussion of important topics.”
A S Gundogdu, ITFC

Subscribe
today

GTR Mena Trade Finance
Week 2017
February 12-14, 2017
Dubai, UAE

For more information
please contact
Gosia Murakowska at
gmurakowska@gtreview.com
DIGITISATION

Bridging the SME finance gap
RENMINBI REPORT

The Chinese money train
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Iran Trade & Export Finance
Conference 2017
February 8, 2017
Tehran, Iran
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12.15	Managing regional trade flows and relations
Moderator: Ziad Ghosn, Head of Financial Institutions & Trade Finance,
Bankmed
Michel Sawaya, Chief Executive Officer, Lebanon, Citi
Mona Mroue, Director, Group Head of Global Transaction Banking,
SGBL
Jossan Maalouf, General Manager, Levant region, J.P. Morgan
Ahmed Hanaa Eldin Mohamed, Trade Finance Officer, International
Finance Corporation (IFC)
With political tensions and changing dynamics providing a fast-moving
economic environment, this session will consider the current trade
landscape, including:
●● How dependent is the Levant economy on the economic success of the
GCC, both in terms of exported products/goods and human capital? How
would you assess bank appetite for risk across the MENA region?
●● To what extent has heightened uncertainty impacted on the pricing of
trade finance? Does this vary between regional and international banks?
Has there been a shift from open account/documentary collection back
to letters of credit?
●● Are banks now prioritising the types of transactions they want to be
dealing with and the corporates they wish to finance? Are we seeing
more examples of specific transactional structures rather than general
working capital financing?
●● Have falling oil prices provided a boost for importers? Have these helped
reduce concerns over reduced remittances from foreign nationals
working on projects in markets such as the GCC?
●● Does the Levant need to look further afield and seek opportunities in
markets such as Russia, Africa and Brazil? Is this something the market
should specifically tap into bearing in mind troubles faced in Europe?

13.05
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Agenda
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14.15	Developing innovation and the role of technology
This interactive, forward-thinking session will consider the significance of 3
key themes, with each participant being assigned a topic of their choice to
present and lead debate on:
●● Topic 1. Using technology and innovation to change processes and
improve efficiencies within the supply chain

Moderator: Meguerditch Bouldoukian, Head of Global Business
Development Desk, Credit Libanais
Philippe Arbadji, Vice-President, Relationship Manager, GCC &
Lebanon, BNY Mellon
Elie Tabet, Head of International Banking Relations, Treasury & Financial
Markets Group, BLC Bank
Daniel Black, Regional Manager, MENA, Accuity

Hadia Minkara, Chief Executive Officer, Allchem
●●

Topic 2. Engagement with the fintech sector (partnerships, acquisitions,
investment, innovation centres) and the role of blockchain

International banks are increasingly reassessing the cost benefits of
their correspondent banking operations, with many uncertain about their
regulatory obligations and fearing large penalties and reputational risks in
connection with the enforcement of sanctions, tax transparency and antimoney laundering, which have significantly increased the compliance costs
for global banks.
●● This closing discussion session will bring together representatives from
the local and international banking sectors to consider the following:
●● How can you maximise opportunities in a de-risking environment? Can
we expect to see a greater role for new players?
●● Should more banks be looking to use a risk-based approach to determine
threats rather than cutting business ties in certain markets?
●● Do more banks need to prove they are serious when it comes to
correspondent bank compliance, ensuring they have sufficiently robust
measures and procedures in place?

Bana Akkad Azhari, Head of Relationship Management, MEA & CIS,
BNY Mellon Treasury Services
●●

Topic 3. Achieving innovation within financing structures (such as
avalisation as others)

Samer Younes, Lead, Corporate Trade Sales, Abu Dhabi Commercial
Bank
Audience participation will form a key component of the discussion,
with delegates being polled on the various outcomes.

16.20	Closing summary and verdict on the day
Karim Nasrallah, General Manager, The Lebanese Credit Insurer (LCI)
Ziad Ghosn, Head of Financial Institutions & Trade Finance, Bankmed

“A good opportunity to gain updates on the recent
developments in the field of trade and export finance.”

“I have been attending GTR events for the last
five years. It is simply amazing how the GTR
team assemble some of the finest experts in
their respective fields. The sessions are lively,
interactive and always well attended by banks
and corporates from every corner of the world.”

J Hanninen, Nokia

P Roy, Reliance Industries

Lunch

15.30	The future of correspondent banking in a de-risking
environment

Proceedings will conclude with a summary of the various discussions held,
reflecting on what has been heard and considering the ‘key takeaways’ for
the day.

16.30

Close of conference
Followed by afternoon networking

Sponsorship opportunities

Speaking opportunities

Marketing & media opportunities

Ben Lane
Business Development Manager
blane@gtreview.com
+44 (0)12 9663 1273

Jeff Ando
Head of Conference Production
jando@gtreview.com
+44 (0)20 8772 3015

Grant Naughton
Marketing Manager
gnaughton@gtreview.com
+44 (0)20 8772 3013
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Registration form
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Payment details

Pricing details

Address

Please select credit card type

Standard rate

US$999

Corporate rate

US$149

Exporters, importers, traders, manufacturers and producers of physical goods

Postcode/Zip
Card number

Country

Subscription package (Conference & GTR subscription):
Save over 25% on a print & online GTR subscription

Standard rate & 1-year magazine subscription
Corporate rate & 1-year magazine subscription

US$1,489

US$150

Conference delegate pack, comprising all speaker presentations and bios in both hard copy
and online formats

Security code (3 or 4 digits)

Facsimile

Cardholder’s name

Email

Company VAT number

Signature

Cardholder’s signature

I can confirm that I have read and agree to the terms and conditions below.

Cardholder’s address

Terms & conditions
1. Confirmation: Booking confirmation will be
sent to you immediately for all bookings. If
you have not received an email confirmation
within 24 hours of making the booking,
please contact the team at events@
gtreview.com or on +44 (0)20 8673 9666.

Booking code

Delegate information
For multiple bookings please email events@gtreview.com

Title:

Ways to register
Email: events@gtreview.com

please tick

Mr
First name

Web: www.gtreview.com
Fax: +44 (0)20 8673 8662

Last name

Telephone: +44 (0)20 8673 9666
Post: GTR, Exporta Publishing & Events Ltd,
4 Hillgate Place, London SW12 9ER, UK
Or fill in this pdf form
and click here to submit

Job title
Department
Organisation
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Telephone

MM/YY

US$639

Subscription package is not available in conjunction with any other offers and is eligible
for new subscribers only

Can’t make the conference?

Expiry date

Mrs

Ms

Miss

Dr

2.	Payment (including VAT) must be made
in full prior to the start of the conference.
GTR retains the right to refuse entry in case
of non-payment. Payment can be made
through Credit Card online, via telephone
or by sending our Events team a completed
Credit Card Authorisation form.
3.	All delegates who have not paid prior to the
conference will be denied entry.
4.	Transfers: If you cannot attend a conference,
you can transfer your place to another
individual. Places can be transferred at
any time up to and including the day of
the conference. Please note an additional
charge may be applicable if the new
attendee is not entitled to the same rate.
5.	A delegate place can be transferred to
another conference, if the request to us is
received more than 5 working days before
the conference. Please note additional
charges may be applicable. A delegate can
only transfer their place a maximum of two
times, after which they will incur a 20%
administration fee.

6. Cancellations: All delegate cancellations
must be made in writing to events@
gtreview.com. The charge for cancelling your
booking is:
- 1 month before the conference: 90%
refund of the full cost
- 5 or more working days before the
conference: 80% refund of full cost
- 5 or less working days before the
conference: no refund
7.	
Non-attendance to a conference will result
in no refund.
8. In the case of the cancellation of the
conference or the change of the conference
date, GTR will not be held liable for any
booking, travel or hotel costs associated
with the booking.
Please note that all confirmed registrations are
subject to the event terms and conditions
Should you have any queries, please contract
our team at events@gtreview.com or on
+44 (0)20 8673 9666.
If you do not wish GTR to use your
information for marketing purposes,
please tick this box.

