India Trade & Export
Finance Conference 2016

Mumbai, India
Taj Lands End
February 2, 2016

LEAD SPONSORS

#GTRIND

SPONSORS & PARTNERS GTR INDIA TRADE & EXPORT FINANCE CONFERENCE 2016		

GOLD SPONSORS

GOLD & LANYARD SPONSOR

EVENING RECEPTION SPONSOR

CO-SPONSORS

INSTITUTIONAL PARTNERS

STRATEGIC PARTNER

WWW.GTREVIEW.COM

MEDIA PARTNERS

India Trade &
Export Finance
Conference 2016
Returning to Mumbai for its 13th annual
instalment, GTR’s India Trade & Export
Finance Conference 2016 looks set to welcome
record numbers whilst providing the ideal
platform for high level discussion and debate
between business leaders from trade, export,
commodity financiers and associated sectors.
The event offers unrivalled networking opportunities for
delegates to establish new contacts and speak to exhibitors
with the aim of expanding business prospects and connecting
with those serious about increasing India export volumes and
developing trade further afield.
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“Extremely well organised event giving
insights on trade & export finance as well
as an excellent networking platform.”
S Ranadive, Avalon Consulting

HONG KONG, INDIA, JAPAN, MALAYSIA, SINGAPORE, GERMANY, MAURITIUS, THE NETHERLANDS, NIGERIA, RUSSIA, UNITED ARAB EMIRATES, UNITED KINGDOM
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Conference: Tuesday, February 2, 2016
08.00

REGISTRATION AND REFRESHMENTS

09.05

Chairman’s opening remarks
Ranadeep Mookerjee, Deputy General Manager, Trade Product,
ICICI Bank

09.10	Keynote welcome address: Making India an export

success story

Ajay Sahai, Director General, Federation of Indian Export Organisations
(FIEO)
How realistic is India’s five year foreign trade policy to double exports to
US$900bn by 2019-2020? How will this policy impact the trade finance
market?
●● What incentives have been implemented under the Merchandise Exports
from India Scheme (MEIS) and Service Exports from India Scheme
(SEIS)? How can such incentives further encourage trade?
●● How instrumental a role will the ‘Make in India’ initiative play in driving
exports and formulating strategic partnerships with other countries?
●● What other measures have been implemented by the government to
reduce India’s trade deficit?
●● How can the Central Bank’s decision to cut interest rates boost trade
and exports?

“Yet again GTR has come up with nothing short
of expectation. Thumbs up for getting the cream
of the industry with their in depth knowledge in
their field. A truly learning experience.”
A Rahi, Videocon Industries

●●

10.00

Moderator: Deep Roy, Associate Partner, Economic Laws Practice
Ajay Sahai, Director General, Federation of Indian Export Organisations
(FIEO)
Vikas Jha, Senior Vice-President & Head, Product Management,
Trade & Supply Chain, DBS Bank Limited
Aneish Kumar, Managing Director & Country Executive, India,
BNY Mellon
Swaminathan Janakiraman, General Manager, Financial Institutions
Group, IBG, State Bank of India

09.30	The importance of export credit agencies in India
Fred Hochberg, Chairman & President, Export Import Bank of the
United States
This keynote address will consider the crucial role international ECAs have
in maintaining and developing overseas business relationships through the
provision of guarantees and funding, and how these facilities aid in the
export (and import) of a range of goods, from manufactured products to
capex equipment to turnkey infrastructure projects.
Following Indian Prime Minister Narenda Modi’s 2015 visit to the United
States, the Export Import Bank of the US has agreed to finance US$1bn
in support of India’s solar power efforts; this endorsement will play a
crucial role in helping India achieve its renewable energy target of 40%
by 2030.

“It’s my third GTR event in India.
Each event helps me enhance my trade
knowledge & network in the banking space.”
S Borade, IndusInd Bank

Ease of doing business in India: Tackling trade risk

How much of a barrier to trade and investment do regulatory constraints,
tariffs and local sourcing requirements pose?
●● Is the notion that one size fits all under banking regulation completely
impractical in a market like India? What can be done to change this
perception?
●● What is the regulator’s perspective on conducting business in the
market? Are they considered to be hindering export success? How can
they aim to encourage banks and exporters to increase their activity?
●● How will the newly implemented GST legislation affect the ease of
doing business?
●● What is the role of the modern bank in managing trade finance risk in
playing a part? To what extent is regulation and compliance playing?
●●

10.50

NETWORKING BREAK

ACCOMMODATION
Delegates are responsible for the
arrangement and payment of their own travel
and accommodation. Upon registering to
attend this event, GTR will inform you of how
to book accommodation at Taj Lands End.

VENUE DETAILS
Venue: Taj Lands End
Band Stand, Bandra (West),
Mumbai 400 050, Maharashtra,
India
Tel:

+91 226 6681234

Web:

www.tajhotels.com
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11.30

Trade credit insurance: Risk mitigation or credit enhancer?
Moderator: Abhishek Chhajer, Senior Underwriter,
Head of Trade Credit Division, Asia Pacific, Markel International
Gautam Murkunde, Head of Trade Credit, Tata AIG
Rohit Narayanan, Associate Director, Transaction Banking, ANZ
Manoj Kumar, General Manager, ECGC
Is the credit insurance market in India being overly regulated by the
regulators? Does India need to adopt a flexible credit insurance
approach to facilitate trade and commerce?
●● How can credit insurers improve the competitive capacity of Indian
exporters?
●● How is the private insurance sector trying to retain their share of the
market?
●● What are the specific sectors that are demanding insurance cover?
●● How can credit insurance enable access to buyer/supplier credit and
financing in India?
●●

12.15

Stimulating growth: Assessing India’s trade flows
Moderator: Finbarr Bermingham, Editor, Asia, GTR
Anurag Mishra, Regional Lead, Asia Pacific Region, Global Trade &
Supply Chain Solutions, IFC
Aashish Pitale, Group Treasurer, Essar
Karthik Natarajan, India Lead, Global Trade Services, FirstRand Bank
Sharad Agarwal, Chief Representative & Country Head, India,
Emirates NBD
Are stronger trade flows developing between GCC and India? How will
the lifting of sanctions in Iran affect the market? Will easing of sanctions
increase competition for Indian exports?
●● Can increased trade and foreign direct investment with traditional
partners such as the GCC, Africa, Australia and other Asia countries
further enhance export expansion?
●● How can adoption of free trade agreements (FTAs) further contribute to
India’s growth? Which trade agreements are in the pipeline and why are
there comparatively few of them?
●● How will changing tariff regimes prepare India for new regional trade
pacts with advanced economies? Is a trade agreement like the TransPacific Partnership likely to hinder or expand India’s export success?
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14.15	Developing infrastructure projects: Roadblocks and

possible solutions

Moderator: Partha Bhattacharyya, Director, Finance & Strategy,
GKC Projects
Ray Ellis, Vice-President, Global Business Development, Export Import
Bank of the United States
Sam Hoexter, Regional Head, International Business Development,
UK Export Finance
Avinash Kulkarni, CGM, Corporate Accounts Group, CAG, State Bank
of India (SBI)
What are the bottlenecks and challenges for the infrastructure industry
in India?
●● With a lack of investment in infrastructure sectors ranging from
transport to power, how can India attract increased long term financing
and private capital from investors?
●● What can the government do to provoke and kick-start activity? Is
developing infrastructure the first step to driving economic growth in
India? What is the role of ‘Make in India’ in promoting this sector?
●● Will the market witness an increase of opportunities such as the
Mumbai-Bangalore economic corridor project? Will there be further
interest from international export credit agencies (ECAs) to participate
in such transactions?
●● Which sectors will be most prevalent for ECA financing? What is the
criteria involved in confirming a transaction by an ECA?
●●

SPONSORSHIP OPPORTUNITIES

●●

13.00

NETWORKING LUNCH RECEPTION

Anisa Castel,
Relationship Manager GTR Asia
acastel@gtreview.com
+6016 3925940

SPEAKING OPPORTUNITIES

“As always, GTR’s India Trade &
Export Finance Conference is an excellent
forum to interact with the experts in
the industry and get insightful views
on the market developments in trade
finance. Overall, very value-adding!”
S Shenoy, The Toronto-Dominion Bank

Rosie Madderson, Conference Producer
rmadderson@gtreview.com
+44 (0)20 8772 3035

MARKETING OPPORTUNITIES
Perry Greaves, Senior Marketing Executive
pgreaves@gtreview.com
+44 (0)20 8772 3012

JOIN GTR ON SOCIAL MEDIA
Our official conference hashtag: #GTRIND
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15.00	How can greater levels of trade digitisation be achieved

across the Indian market?

Moderator: David Hennah, Head, Trade Finance, Misys
Shailesh Gothal, Chief Technology Officer, Gemini Corporation
Philip Michell, Regional Manager Trade Sales Asia, Global Transactional
Services, Westpac
Nandini Bhattacharyya, Joint General Manager, Head, Trade Product,
ICICI Bank
Richa Saini, Director, Trade Finance, Swift India
Examining the digitisation of trade and financing structures, and the
benefits that these will pose to the market as well as what is needed for
sufficient progress
●● How will SWIFT’s new messaging system give banks a totally integrated
system for payments, letters of credit and guarantees?
●● What incentives are in place to adopt this technology? What is the
importance of using this kind of technology and how can it lead to
promoting financial literacy?
●● Is further clarity required when discussing the BPO? Why hasn’t uptake
been greater and can it be integrated with other solutions such as the
eBL?

“Extremely well organised event giving
insights on trade & export finance as well
as an excellent networking platform.”
S Ranadive, Avalon Consulting

●●

15.45

16.05

Warehousing: The impact on commodity finance
Moderator: KR Kamath, Chief Executive Officer, Ace Global Depository
Brijraj Singh, Chief Executive Officer, Origo Commodities
Chetan Verma, Vice President & Head, Strategy, National Bulk Handling
Corporation
Is there a shortage of warehousing in India? How can this segment be
encouraged to grow significantly?
●● Has there been an increase in commodity warehouses looking to
raise private equity capital in order to expand business and create new
growth?
●● As banks seek to save on capital allocation, will there be a greater need
and demand for allied services such as procurement, maintenance,
collateral management and financing?
●● Documentation: Are banks involved in inventory financing relying on
standardised documents? Is there necessity to bespoke these kind of
contracts?
●●

NETWORKING BREAK

16.45	Fuelling India’s growth: SMEs, MSMEs and

non-bank finance

Moderator: Munindra Verma, Senior President & Country Head, Trade
Finance Services, YES Bank
Chandrakant Salunkhe, Founder & President SME Chamber of India;
India International Trade Centre
Ranadeep Mookerjee, Deputy General Manager, Trade Product, ICICI
Bank
Anurag Shrivastava, Co-Founder, AD’s Finance
How pivotal a role are SMEs and MSMEs deemed to have in driving
India’s growth engine? How resilient are they in the global and domestic
economic environment?
●● What opportunities can MSMEs provide as suppliers to non-traditional
sectors such as defence, aerospace and automotive industries?
●● Is globalisation attracting Indian SMEs into global value chains through
different types of cross-border activities?
●● What incentives is the government providing for companies to
strengthen the SME sector and promote innovation?
●● What role can trade finance play in internationalising MSMEs? What are
their options regarding funding and what support is offered to them?
●●

“The conference provides an opportunity to
network with and learn more from the market
players and their financial products.”
K Thakur, Prime Investrade

17.25

Close of conference

At GTR we pride ourselves on keeping
you connected with your community. Once
you’re registered for the event, log in to
the GTR website as a member to gain
access to the event’s private Members
Area. Here you’ll be able to connect with
fellow delegates and GTR members, post
discussion topics on forums and access all
pre and post-event materials.
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PAYMENT DETAILS
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Department

Please invoice me for this event

Organisation

Payment enclosed
(Please select credit card type)

Address

PRICING DETAILS
Standard rate

US$699

Corporate rate

US$349

(Exporters, importers, traders, manufacturers
and producers of physical goods)

Multi-booking discount

Postcode/Zip

Card number

Expiry date
15% discount

15% off second or any subsequent booking received
from the same company and office booked at the same time

Can’t make the conference?

Security code (3 or 4 digits)
MM/YY

Telephone

Cardholder’s name
US$150

Conference delegate pack, comprising all speaker
presentations and bios in both hard copy and online formats

Facsimile

Company VAT number

Email

Cardholder’s signature

Signature

Cardholder’s address

4 EASY WAYS TO REGISTER
Email: events@gtreview.com or visit www.gtreview.com

Country

I can confirm that I have read and agree to the terms and conditions below.

Booking code

TERMS & CONDITIONS

Facsimile: Fax this completed form back to +44 (0)20 8673 8662

DELEGATE INFORMATION

1. Bookings can be submitted at any stage
prior to the event, subject to availability.

Telephone: +44 (0)20 8673 9666

For multiple bookings please email events@gtreview.com

Post: GTR, Exporta Publishing & Events Ltd,

Title: (please tick)

2. Payment must be received in full prior to the
conference.

4 Hillgate Place, London SW12 9ER, UK

Mr

Mrs

Ms

Miss

Dr

3. All speakers are correct at the time of
printing, but are subject to variation without
notice.

First name

4. If the delegate cancels after the booking
has been accepted, the delegate will be
liable for the following charges:

Last name

• Cancellations notified over 14 days prior to
the event will incur an administration fee of
10% of the full amount.

Job title

• For cancellations received less than 14 days
prior to the event, the full delegate rate must
be paid and no refunds will be available.

5. All bookings submitted by e-mail, fax, post
or over the telephone are subject to these
booking conditions.
6. All cancellations must be received in writing.
7. Exporta Publishing & Events Ltd will not
be held liable for circumstances beyond its
control which lead to the cancellation or
variation of the programme.

We would like to keep you informed (via
e-mail, mail or otherwise) about our products
and services which we consider may be of
interest to you.
If you do not wish Exporta to use your
information for marketing purposes,
please tick this box.

