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West Coast Trade & Working 
Capital Conference 2016

Sponsors & partners
www.gtreview.com

www.gtreview.com


Accommodation
For details on any discounted rooms 

GTR has secured at the Hyatt San Jose,  
please refer to the Know Before You Go 

section on the event’s GTR Members Area.
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West Coast Trade & Working 
Capital Conference 2016

Venue details
Venue:   Hyatt San Jose 

282 Almaden Boulevard 
San Jose, California, 
USA, 95113

Tel: +1 408 998 0400

Web:  sanjose.place.hyatt.com

Once registered, log-in to the new 
GTR Members Area to connect with 

fellow delegates, download event 
materials and more.

808 15

Join GTR on social media
Official conference hashtag: #GTRWC

“Great quality and informative 
speakers. Excellent conference 
that brings together the trade 
finance community.”

M Chiang, Trade Finance Solutions

GTR will return to San Jose on November 17 for its 
West Coast Trade & Working Capital Conference 
2016, a key networking forum for leading treasury, 
banking and trade finance specialists from across 
the United States.

Experts from various trade finance sectors will gather once again 
to discuss how global markets have impacted trade for both 
corporates and banks, provide an update on current capital 
needs and availability, and discuss how the forthcoming elections 
are impacting exports and domestic trade.

This year’s conference will highlight a number of fintech and trade 
finance product developments, with further discussions focusing 
on the future of domestic and international trade and the digital 
economy, showcasing tech talks amongst other panel sessions 
and interviews.

2016’s conference will build on GTR’s respected format of 
networking sessions, providing delegates with an ideal platform 
for establishing new relationships with those keen to do business 
within the region.

Click here to see 
a list of attending 
companies from  

2015’s event

Introduction
www.gtreview.com

Introduction  
www.gtreview.com

https://sanjose.place.hyatt.com
https://www.youtube.com/user/ExportaGroupEvents?feature=mhee
https://twitter.com/gtr_events
https://www.facebook.com/GlobalTradeReview
https://www.linkedin.com/company/exporta?trk=hb_tab_compy_id_296909
http://www.gtreview.com/wp-content/uploads/2016/10/WestCoast_2015_Delegates-Attended-List.pdf
www.gtreview.com
www.gtreview.com


Sectors attended in 2015
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0% 94%

Brazil 
United States

5%

United Kingdom
0% 1%

Thailand

Percentage of attendees by region in 2015
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 28% 17% 17% 15% 12%  5% 2%  1% 1% 0% 2%

93
Companies 
represented

4
Countries 

represented

148
Delegates 
attended

2015's vital statistics

“A premier quality trade finance event for 
industry intelligence and networking.”

W Trask, Comerica

“Simply fantastic! Dynamic speakers and 
enthusiastic insightful discussions.”

E Payment, Trade Technologies

West Coast Trade & Working 
Capital Conference 2016

Statistics
www.gtreview.com

www.gtreview.com
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DIGITISATION
Bridging the SME finance gap

RENMINBI REPORT
The Chinese money train

Subscribe
today

For more information  
please contact  

Gosia Murakowska 
at gmurakowska@

gtreview.com

08.00  Registration and refreshments

09.00  Chairman’s opening remarks
Rob Stigall, Director & Product Sales Specialist Manager, Global Trade 
& Supply Chain Finance, Bank of America Merrill Lynch

09.10  Keynote: The future of trade and the digital global economy
Kati Suominen, Business & Policy Entrepreneur; Author; Scholar

This keynote address will focus on the future of domestic and international 
trade, highlighting key regional developments such as the impact of oil 
prices and leadership crisis in LatAm, post-Brexit prospects for the EU, 
severe economic headwinds on the African continent, and the ongoing 
restructuring of the Chinese economy. Perspectives will be offered on the 
global proliferation of the digital economy and e-commerce, and how this 
will impact US trade flows and commercial practices in years to come. 
Kati Suominen is the idea-woman behind three global initiatives in 
the nexus of trade and digitization: the IDB sponsored RTAexchange.
org; Aid for eTrade, a United Nations championed global multi-donor 
initiative to accelerate the adoption of ecommerce worldwide; and eTrade 
Track, a forthcoming pilot program to fast-track small online merchants’ 
shipments in customs. Suominen chairs a global expert group on regional 
trade agreements, sponsored by the International Center for Trade and 
Sustainable Development and the World Economic Forum, and is a member 
of expert groups on Global Value Chains and the Digital Economy, and of 
the T20 group of thought leaders. 

09.50  Networking break

Thursday, November 17, 2016

Tech talks: Alternative financing sources and streamlined processes

A selection of leading players currently shaking up the trade and working 
capital financing space are invited to showcase their respective solution 
in a fast paced and interactive plenary. Each speaker will be given 12 
minutes to pitch, followed by an 8 minute audience Q&A. After the 
pitches an expert panel will provide their assessment.

10.35  SCF+: Combining dynamic discounting and 
payables techniques 
Courtney Ring, Head, North American Sales, Taulia
Dave Skirzenski, Managing Director, Greensill Capital

10.55  Fast, flexible, and no security required: A new approach to 
working capital and the supply chain 
Layla Hollender, Chief Executive Officer, Trade River USA 

11.15  The capital markets portal: Long term capital for 
international trade growth
Kati Suominen, Founder and Chief Executive Officer, 
TradeUp Capital Fund

11.35  The cutting edge of trade finance: A receivables marketplace 
built on the Blockchain
Dave Sutter, Chief Operating Officer, Fluent Network

12.05  Expert assessment: Setting the innovation agenda
Moderator: Steven Lotito, Managing Director, Head of Trade Finance, 
North America, MUFG Union Bank
Guillermo Gualino, Vice-President & Treasurer, Agilent Technologies 
Jeff Botham, Chief Financial Officer, Fisher Nut Company
Inwha Huh, Head of Global Trade & Receivables Finance (GTRF), US 
& Canada, HSBC
Damaris Sardenberg, Senior Manager, Structured Finance, Treasury, 
Microsoft
Mike Vaishnav, Senior Vice-President, Corporate Finance & Treasurer, 
Synnex

A panel of expert practitioners will pinpoint hotspots for working capital 
optimization throughout the trade value chain and assess the utility of the 
various solutions on offer, questioning if they align closely with business 
flows in the ‘real world’, or require corporates to structure their trade 
operations to fit specific financing solutions. Finishing with an extended 
audience Q&A session, debate will focus on the direction of travel for 
trade settlement trends, the commercial and financing strategies being 
utilized to manage extended payment terms, and whether an accelerating 
pace of product innovation might come at a cost to the availability of 
traditional trade finance solutions and reliable liquidity: What does the 
market need, and what (if anything) makes emerging alternatives more 
appropriate than conventional banking?

13.00  Networking lunch

Morning 
Registration

Hosted by

@ 08.00

“Excellent conference on trade financing! Moderators 
and presenters were knowledgeable and the 
information was practical and useful for export trade!”

O Enciso Smith, Local & Global Commerce

West Coast Trade & Working 
Capital Conference 2016

Agenda 
www.gtreview.com

http://www.gtreview.com/subscribe/
mailto:gmurakowska%40gtreview.com?subject=GTR%20Subscription
www.gtreview.com
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15.25  Rising to the challenge of growing global demand for 
trade credit
Moderator: Gary Mendell, President, Meridian Finance Group
Craig Schumann, Regional Director, Export Import Bank of the United 
States
Glenn Robins, Vice-President, Trade Credit, Allied World Specialty 
Insurance Company
Agatha Liberatore, Vice President & Senior Underwriter, Trade 
Receivables Insurance, XL Catlin
●● Buyers in both developing and developed overseas markets are insisting 
on longer payment terms and higher credit limits: Must suppliers comply? 
Do they risk losing business to their competition otherwise? 

●● Assessing further pressures on suppliers’ working capital such as ‘just-
in-time’ inventory management and other supply chain requirements, and 
slowing payment performance from buyers in the USA and abroad

●● How far have providers of credit insurance and trade finance expanded 
their services to help suppliers rise to these challenges? What more can 
be done in these spheres to stimulate the growth of global commerce?

●● How are economic conditions around the world being reflected in credit 
insurance underwriting? What’s the current trend with regard to claims? 
Are recent credit losses episodic or harbingers of a downturn?

16.10  Networking break

16.40  Fintech investment and evolution of the trade 
finance sector 
Moderator: Rob Stigall, Director & Product Sales Specialist Manager, 
Global Trade & Supply Chain Finance, Bank of America Merrill Lynch
Tim Swanson, Director of Market Research, R3
Simon Streat, Vice-President, Product Strategy, Bolero
Gene Vayngrib, Founder & Chief Executive Officer, Tradle
Dave Sutter, Chief Operating Officer, Fluent Network
Joon Kim, Global Head, Product & Portfolio Management, BNY Mellon 

A future-thinking discussion will highlight the current and potential hotspots 
for trade fintech and trade finance product development, and the evolving 
relationship between the banking and fintech sectors. Debate focusing 
on key areas for investment such as digital trade finance, the Internet 
of Things, blockchain technology and Big Data will assess the internal 
challenges faced by trade finance market incumbents in both justifying 
large scale investment in a low-yield business, and effectively implementing 
innovation from back office to business line. Contrasting perspectives 
will be offered on the future of the banking industry, the likely impact of 
regulation on fintech sector development, and what this could mean for the 
industry’s various stakeholders.

17.30  Close of conference

 Followed by networking drinks reception

14.10  Bridging the DSO gap: Working capital finance trends, 
techniques and practicalities
Moderator: Charles Lundberg, Vice-President, Sales West Coast,  
DS Concept Factoring 
Sunil George, Head of Structured Trade Finance, North America,  
Louis Dreyfus Commodities 
Glenn Kocher, Managing Director, LiquidX
Dave Baartmans, Head of Strategic Trade Services, Wells Fargo
●● Assessing key drivers for the focus on accounts receivables such as 
treasury performance metrics, banking regulation and an emphasis on 
economic expenditure due to stagnating top lines

●● Highlighting the various on and off-balance sheet techniques being 
utilised by suppliers and exporters, and their respective characteristics, 
requirements and key advantages

●● Which practical use challenges have been encountered? Considering 
different regulatory jurisdictions, eligibility of receivables for ‘true sale’, 
and potential issues between buyer and seller relating to disclosure

●● Has the DSO gap become wider in recent years and is this trend 
expected to continue? Where can the application of receivables solutions 
benefit sales development and increase competitiveness? How much of a 
challenge is implementation on a global scale?

15.00  A how-to guide: Building the receivables financing toolbox
Ken Rosenberg, Senior Vice-President & Manager, International Banking 
Department, Bridge Bank 

This corporate-led case study will share first hand experiences in 
implementing a suite of receivables financing solutions to optimize working 
capital across global divisions and subsidiaries, including the primary 
implementation hurdles and how they were overcome, and the impact on 
the company’s working capital profile.

Sponsorship opportunities
Peter Gubbins 
Managing Director 
pgubbins@gtreview.com 
+44 (0)20 8772 3000

Speaking opportunities
George Mitchell 
Senior Conference Producer 
gmitchell@gtreview.com 
+44 (0)20 8772 3017

Marketing & media opportunities
Elisabeth Spry 
Marketing Executive 
espry@gtreview.com 
+44 (0)20 8772 3006

Evening 
Reception
Thursday, November 17, 2016 @ 17.30

Mexico Trade & Export  
Finance Conference 2016 
October 20, 2016 
Mexico City, Mexico

Latin America Trade Finance 
Conference 2017 
April, 2017 
São Paulo, Brazil

“Excellent resource for international  
trade information.”

D Davis, Crystal Creamery

West Coast Trade & Working 
Capital Conference 2016

Agenda 
www.gtreview.com

mailto:pgubbins%40gtreview.com?subject=
mailto:gmitchell%40gtreview.com?subject=
mailto:espry%40gtreview.com?subject=
http://www.gtreview.com/events/
www.gtreview.com
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West Coast Trade & Working 
Capital Conference 2016

Registration form
www.gtreview.com

Payment details
Please select credit card type

   

Card number

Expiry date Security code (3 or 4 digits)

 MM/YY 

Cardholder’s name

Company VAT number

Cardholder’s signature

Cardholder’s address

Booking code

Delegate information
For multiple bookings please email events@gtreview.com

Title: please tick

Mr  Mrs  Ms  Miss  Dr 

First name

Last name

Job title

Department

Organisation

Address

Postcode/Zip

Country

Telephone

Facsimile

Email

Signature

I can confirm that I have read and agree to the terms and conditions below.  

Terms & conditions
1.  Confirmation: Booking confirmation will be 

sent to you immediately for all bookings. If 
you have not received an email confirmation 
within 24 hours of making the booking, 
please contact the team at events@
gtreview.com or on +44 (0)20 8673 9666.

2.  Payment (including VAT) must be made 
in full prior to the start of the conference. 
GTR retains the right to refuse entry in case 
of non-payment. Payment can be made 
through Credit Card online, via telephone 
or by sending our Events team a completed 
Credit Card Authorisation form. 

3.  All delegates who have not paid prior to the 
conference will be denied entry. 

4.  Transfers: If you cannot attend a conference, 
you can transfer your place to another 
individual. Places can be transferred at 
any time up to and including the day of 
the conference. Please note an additional 
charge may be applicable if the new 
attendee is not entitled to the same rate. 

5.  A delegate place can be transferred to 
another conference, if the request to us is 
received more than 5 working days before 
the conference. Please note additional 
charges may be applicable. A delegate can 
only transfer their place a maximum of two 
times, after which they will incur a 20% 
administration fee.

6.  Cancellations: All delegate cancellations 
must be made in writing to events@
gtreview.com. The charge for cancelling your 
booking is:

 -  1 month before the conference: 90% 
refund of the full cost

 -  5 or more working days before the 
conference: 80% refund of full cost

 -  5 or less working days before the 
conference: no refund

7.  Non-attendance to a conference will result 
in no refund. 

8.  In the case of the cancellation of the 
conference or the change of the conference 
date, GTR will not be held liable for any 
booking, travel or hotel costs associated 
with the booking. 

Please note that all confirmed registrations are 
subject to the event terms and conditions

Should you have any queries, please contract 
our team at events@gtreview.com or on 
+44 (0)20 8673 9666.

  If you do not wish GTR to use your 
information for marketing purposes,  
please tick this box.

Pricing details

Standard rate US$999 

Corporate rate US$499 
Exporters, importers, traders, manufacturers and producers of physical goods

Subscription package (Conference & GTR subscription):
Save US$170 on a print & online GTR subscription

Standard rate & 1-year magazine subscription US$1,528 

Corporate rate & 1-year magazine subscription US$1,028 
Subscription package is not available in conjunction with any other offers and is eligible 
for new subscribers only

Early booking discount (15%) 15% discount 
I am booking before October 21, 2016 and would like to claim a 15% early booking discount.

Can’t make the conference?  US$150 
Conference delegate pack, comprising all speaker presentations and bios in both hard copy 
and online formats

Ways to register

Email: events@gtreview.com

Web: www.gtreview.com

Fax: +44 (0)20 8673 8662

Telephone: +44 (0)20 8673 9666

Post:  GTR, Exporta Publishing & Events Ltd,  
4 Hillgate Place, London SW12 9ER, UK

www.gtreview.com
mailto:events@gtreview.com
mailto:events@gtreview.com
mailto:events@gtreview.com
http://www.gtreview.com/event-terms-and-conditions/
mailto:events@gtreview.com
http://www.gtreview.com
mailto:events@gtreview.com
www.gtreview.com
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