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FINLAND, FRANCE, GERMANY, HUNGARY, ITALY, NETHERLANDS, SWEDEN, SWITZERLAND, UNITED KINGDOM, ANGOLA, BOTSWANA, EGYPT, GHANA, KENYA, 
MAURITIUS, NIGERIA, SOUTH AFRICA, ZAMBIA, ZIMBABWE, ANTIGUA & BARBUDA, BRAZIL, INDIA, SINGAPORE, UNITED STATES

Percentage of attendees by region in 2015

23%69% 3%

2015’s Vital Statistics

COMPANIES 
REPRESENTED

158
COUNTRIES 

REPRESENTED

27
DELEGATES 
ATTENDED

316

Regarded as the market’s leading pan-African 
trade finance gathering, GTR Africa Trade 
Finance Week will return to Cape Town in 2016.

Throughout the last decade the conference has provided the 
international trade finance community with an unrivalled forum 
for open discussion and debate on Africa’s trade potential and 
its priorities for the future.

2016’s conference will build on this established reputation, 
welcoming on and off-stage participation from the continent’s 
leading corporates, FIs, regulators, risk managers, lawyers, 
insurers and all additional sectors involved in the development 
of one of the world’s most exciting and promising regions in 
which to do business.

Audience participation will form a key part of proceedings, 
while presentations, panel discussions and case studies will 
offer practical guidance for those looking to increase their 
working footprint in Africa. This will be supported by focused 
streams and dedicated workshops, while the many networking 
breaks built into the agenda will provide ample opportunities 
for attendees to meet with the market’s primary decision 
makers, all representing a diverse mix of countries from across 
the continent.
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“It is my first but certainly not my last GTR 
conference. A great networking opportunity for players
wanting to enter or expand in Africa. A must-attend 
event for every player operating in Africa.”
Jean Rey, MCB

www.gtreview.com


Workshop: Wednesday, March 2, 2016

Innovation in financing developments  
in Africa; technology vs training

Trainer: Steven van der Hooft, Chief Executive Officer, Capital Chains

09.00 Introduction of the day

09.15 Physical and financial alignment in the supply chain
●● Explaining the links between supply chain management and finance
●● Highlighting fintech developments supporting closer collaboration
●● Technology versus training and awareness

10.00 Corporate case study
●● The supply chain management ‘culture’
●● Corporate experiences, collaborating on the financial side
●● The impact of technology on supply chain efficiency

10.30 NETWORKING BREAK

11.00 Simulation exercise
●● Seeing the impact of a well thought of program on the results  
of a company

11.45  Stock warehouse management
●● The essentials of warehouse management
●● Developments in the financial sector with respect to stock warehouse 
management

●● Dos and don’ts when it comes to warehouse management in Africa

12.30 Examination

13.00  END FOLLOWED BY LUNCH

Venue details

Venue:   The Westin Cape Town 
Convention Square 
Lower Long St 
Cape Town City Centre 
Cape Town, 8001, South Africa

Tel: +27 21 412 9999

Web:  http://www.westincapetown.com/

Accommodation

Delegates are responsible for the 
arrangement and payment of their own travel 
and accommodation. Upon registering to 
attend this event, GTR will inform you of  
how to book accommodation at The  
Westin Cape Town.
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At GTR we pride ourselves on keeping 
you connected with your community. 

Once you’re registered for the event, 
log in to the GTR website as a member 
to gain access to the event’s private 
Members Area. Here you’ll be able to 
connect with fellow delegates and GTR 
members as well as access all pre and 
post-event materials.
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Conference Day 1: Thursday, March 3, 2016

MORNING PLENARY

08.55 Chairman’s opening remarks
Jeremy Maggs, Journalist & Broadcaster

09.00  To what extent has Sub-Saharan Africa been impacted by 
external global events?
Daniel Silke, Political Economy Analyst; Director, Political Futures 
Consultancy

In another tumultuous year for international trade, this opening keynote 
presentation will assess the impact of global events on African economies, 
including the impact of falling commodity prices, US tapering of 
quantitative easing (and likely hike in interest rates) as well as the impact 
of continued slowdown in China. The session will examine the economic 
health of a range of African markets, including Nigeria, South Africa, 
Ghana, Ethiopia, Angola and Mozambique, identifying key risk indicators 
as well as highlighting key opportunities for 2016 and beyond.

09.30  How long can the African success story last for?
Moderator: Shannon Manders, Editor, Global Trade Review (GTR)
Gilberto Rodrigues, Chief Executive Officer, Mota-Engil Construction 
South Africa
Robert Besseling, Executive Director, EXX Africa
Keith Mukami, Director, Banking & Finance, Norton Rose Fulbright

These are exciting times for Sub-Saharan Africa, as a wave of 
international companies establish a presence in the region, whilst 
indigenous companies witness extensive growth through diversification 
across a wide range of sectors, including power and energy, 
telecommunications, financial services and FMCG. This high-level session 
will assess key developments such as:
●● Where are the next African opportunities for trade and investment? Will 
infrastructure development continue at the same pace? To what extent 
will Chinese demand for natural resources continue?

●● Which countries have felt the effects of falling commodity prices most 
severely and how has this affected business? Which countries are more 
likely to weather the storm?

●● Is there a boom in African consumerism? What are the most serious 
threats to such business opportunities? Will Africa’s debt bubble burst? 
Has African consumerism been over-exaggerated? 

●● How will businesses be impacted by African governments’ ambitions 
for greater local value creation? What risks will businesses face from 
localisation regulations and a drive to greater local processing and 
manufacturing? 

●● Will it get to the point where domestic business in Africa becomes so 
expensive companies begin importing again?

10.20 NETWORKING BREAK

11.00 Africa and the US: An ever-evolving relationship
Wanda Felton, Vice Chair of the Board of Directors, First Vice-President, 
Export-Import Bank of the United States

The US remains committed to investment and influence in Sub-Saharan 
Africa, having renewed its AGOA trade preference programme in 2015, 
recognising the prospects for long-term infrastructure development and 
subsequent economic growth. This session will consider the key priorities 
in aiding the financing of exporters, with billions potentially to be exported 
in manufactured goods and capex equipment, as well as the challenges 
faced in implementing initiatives such as Power Africa. It will also consider 
the impact the recent signing of the Trans-Pacific Partnership (TPP) is 
likely to have on the US’ influence and interests in Africa.

11.30  Restructuring prepayment facilities in the current climate
Anne-Marie Woolley, Head of Energy & Metals, Global Commodity 
Finance, Nedbank CIB
Lodewyk Meyer, Partner, Hogan Lovells

This session will assess how in the current financial environment the 
trade finance market has seen mass restructuring across the prepayment 
space, as exporters and trading companies look to balance, revise and 
reprice their facilities, as well as considering how the banking sector has 
responded. The session will also consider the regulatory impact on pre-
payment structures and ownership.

12.10  Does the global decrease in commodity pricing provide 
an opportunity for diversification, industrialisation and 
structural transformation across Africa?
Moderator: Guillaume Arditti, Founding Partner, Belvedere Advisory
Jacqueline Chimhanzi, Senior Strategist, Industrial Development 
Corporation (IDC)
Bo Masole, Founder & Chief Executive Officer, Victus Global
Ken Mugambi, Head of Corporate Planning & Strategy, National Oil 
Corporation of Kenya
●● How have low oil prices impacted on major commodity exporters 
such as Angola and Nigeria in terms of financing gaps and potential 
economic disruption? Does Africa need a greater voice in the OPEC 
decision-making process?

●● Does increased development of export corridors with integrated roads, 
railways, deep-water ports and power lines offer a base for further 
infrastructure development? Is this essential in light of recent population 
growth?

●● Is it now no longer possible for countries to postpone the reshaping of 
their power and energy sectors, both in terms of investment but also 
regulatory changes such as separation of production, transmission, 
distribution, pricing mechanisms and privatisation?

www.gtreview.com
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●● Do lower commodity prices also provide encouragement for 
reducing the subsidy burden on national economies that encourage 
overconsumption, smuggling and corruption and decrease productivity? 
Do governments need to offer something in return if they are looking to 
reform subsidies?

●● Does the current environment provide the opportunity to move away 
from commodity dependence, to maintain infrastructure investments that 
will make economic diversification achievable, and reduce vulnerability to 
commodity prices?

13.00 LUNCH

CHOOSE EITHER STREAM A OR STREAM B

STREAM A

COMMODITIES AND REGIONAL HOTSPOTS

14.10  Mozambique: A market in transition
Zaida Kathrada, Senior Associate, Norton Rose Fulbright
Antonella Da Cunha, Group Risk Manager, Capespan Group

This session will provide first-hand perspectives on the Mozambique 
market, one of Africa’s largest and most attractive trade and export 
destinations at present and a huge focus for many companies and banks 
alike. The session will examine the plentiful opportunities across a range 
of sectors, including oil and gas projects and agribusiness, as well as 
providing key observations on the commodity trading market, the banking 
industry and plans for infrastructural development.

15.00  Challenges and opportunities within the soft  
commodities sector
Moderator: Zhann Meyer, Africa Head, Global Commodity Finance, 
Nedbank Capital
Kobus Gertenbach, Chief Financial Officer, Premier Foods
Bikash Prasad, Senior Vice-President, Regional Finance Controller, 
Olam International
Jean Craven, Executive Director, Export Trading Group (ETG); Chief 
Investment Officer, Barak Fund Management
Rupert Cutler, CEO, Financial & Political Risks Division, Newman Martin 
& Buchan (NMB)
●● How challenging are drought conditions and currency devaluations 
proving when it comes to matters of food security?

●● Are we likely to see greater imports from other markets such as South 
America and what hurdles are they likely to present?

●● What are the principal compliance hurdles faced within the agribusiness 
space at present (taxes, illegal trade, policy frameworks)?

●● To what extent do population increases and economic development 
provide opportunities for sector growth? Has the significance of the 
‘African middle class’ been overemphasised?

15.50 NETWORKING BREAK

16.15  Corporate case study: Steel trading and steel making in 
Sub-Saharan Africa
Francesco De Martino, Vice-President, Key Account Management, 
Danieli Group

This corporate case study will provide first-hand perspectives on the 
African steel industry, at a time when many challenges are being faced 
across the global metals sector. The session will assess the market from 
a regional macro perspective, from trading to local production, as well 
as considering the hurdles to overcome when seeking the best quality 
African steel, which projects make the best business sense and where 
they can be located.

16.40  Is South Africa still the centre-point for southern 
African trade?
Moderator: Simon Cook, Partner, Sullivan & Worcester UK
Hardi Wilkins, Global Head of Risk, Export Trading Group (ETG)
Sarah Warren, Structured Trade & Distribution, Rand Merchant Bank
Jason Barrass, Head of Africa Trade, Barclays Africa Group
●● Are more opportunities being created for banks as multinationals 
increasingly focus on working capital and value chain financing (supply 
chain finance/distributor finance) to manage their balance sheets?

●● What role does South Africa have to play as a launch/regional travel 
hub into other leading southern African countries such as Botswana, 
Namibia and Zambia?

●● How significant are currency challenges and how significant has the fall 
in international commodity prices been in further destabilising the Rand 
(for example)?

●● How significant are political risk concerns such as strikes and political 
dissonance and what is their potential impact on investment in key 
sectors such as mining?

●● Should more international banks be establishing representative offices? 
Is more of a partnership approach needed when working with local 
institutions? Does activity in the syndications market reflect this?

●● Are we seeing more traders and other non-bank finance providers 
becoming active in providing finance to their suppliers across a range of 
African markets? What is the bank attitude towards these new funding 
partners?

17.30 CLOSE OF STREAM A

“Without doubt the premier African conference
 covering the full spectrum of trade and ECA 

finance. Every year it strengthens, drawing an even
 wider group of key practitioners from across the

 globe. This is the conference to hear what is going
 on and observe trends for the future.”

G Buck, Cole Commission on Exports

www.gtreview.com


Date: Thursday, March 3, 2016

Coaches depart at: 17.30

Venue:  The Abbey 
39 Bishopscourt Dr. 
Bishopscourt, Cape Town, 
7708, South Africa
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STREAM B

INFRASTRUCTURE, ECA AND EXPORT FINANCE

14.10  New ways of thinking in export finance: An update
Moderator: Nicholas Oliver, Head of Business Development,  
NMS International Group
Ryan Murphy, Project Finance Consultant, BHM Group
Mandisi Nkuhlu, Chief Operating Officer, Export Credit Insurance 
Corporation of South Africa (ECIC)
Michael Creighton, Head of Africa, Sace
Ed Harkins, Head of Export Credit Financing, Fieldstone Private  
Capital Group
Sanjoe Mathew, Regional Associate Director, Trade, Export & 
Structured Finance, Huawei Tech
At 2015’s gathering, a group of financiers, exporters and other business 
leaders held a discussion based around funding social and national 
infrastructure in Africa, IMF bank limits, past debt and current fiscal 
difficulties. 12 months on, senior experts will reconvene to assess how 
the conversation has developed and consider where this issue presently 
stands. Talking points will include:
●● The role of the developer/contractor in identifying and developing 
project finance opportunities: How can you increase the number of 
bankable projects?

●● Considering the key infrastructure projects, such as sea/airports, 
telecommunications and transportation, needed to create a dynamic 
trade hub

●● How are social infrastructure initiatives, such as hospitals, housing and 
sanitation, changing the face of FDI and trade growth potential?

●● To what extent do international regulations, such as the IMF’s cap on 
longer term borrowing limits for infrastructure projects, put greater 
pressure on ECAs and their subsequent beneficiaries?

●● Which countries will contribute most to such infrastructure projects? 
Considering foreign direct investment from India and China, and their 
appetite for strategic connectivity in the Indian Ocean

15.10  Export finance case study: Angola
Justo Garcia Gil, Director, Structured Finance, HOMT España SA

This corporate case study relates to a successful transaction undertaken 
for the EUR190 million multi-sourcing fiber-optics network development 
of Angola Telecom, involving a number of leading European ECAs and 
banks. The session will consider the details of the policy as well as the 
objectives behind the transaction, which seeks to offset the enormous 
deficit in Angola’s telecommunications infrastructure.

15.50 NETWORKING BREAK

16.15  Taking a journey through Africa’s infrastructure corridors
Moderator: Simon Sayer, Head of Structured Trade & Export Finance, 
EMEA, Deutsche Bank
Eduardo Oliveira, Chief Executive Officer, HOMT España, SA
David Ludlow, Head of International Business Development,  
UK Export Finance
Heikki Keranen, Head of Structured Finance, MEA, Nokia Networks

Faruq Muhammad, Regional Head of Structured Export Finance, Africa 
& Middle East, Standard Chartered Bank
Alex Taylor, Head of Export & Agency Finance, EMEA, Treasury & Trade 
Solutions, Citi

This lively panel discussion will focus on the interesting range of projects 
being undertaken throughout various African and south-south trade 
corridors, with special focus on high-profile joint developments such as 
the Lamu Port-South Sudan-Ethiopia-Transport corridor (value US$24.5 
billion) and its objectives of opening up greater levels of East-West 
African trade, as well as providing an update on the Power Africa initiative.

Points for discussion will include funding options, attracting developers, 
the role of export credit agencies and development finance institutions, as 
well as the wider strategic importance of Africa in south-south trade and 
initiatives such as the new Silk Road.

17.30  CLOSE OF STREAM BFollow

Followed by drinks reception

“GTR has got the balance just right – an interesting
mix of new and familiar faces on the panels, and

numerous opportunities to network and look for new
business. Too many conferences seem to be filled
with banks and insurers – at a GTR conference

you know you are going to meet businesses who are
looking for new partners and opportunities.”

E George, Ecobank

www.gtreview.com


Join GTR on social media
Our official conference hashtag: #AFTFW

Sponsorship opportunities

Peter Gubbins, Managing Director 
pgubbins@gtreview.com 
+44 (0)20 8772 3000

Speaking opportunities

Jeff Ando, Head of Conference Production 
jando@gtreview.com 
+44 (0)20 8772 3015

Marketing opportunities

Grant Naughton, Marketing Manager 
gnaughton@gtreview.com 
+44 (0)20 8772 3013

MEDIA PARTNERS

INTELLIGENCE INSIGHT INTEGRITY
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Conference Day 2: Friday, March 4, 2016

CHOOSE EITHER STREAM A OR STREAM B

STREAM A

BRIBERY AND CORRUPTION/NIGERIA

09.10  The value of transparency: Tackling bribery and corruption 
across Africa
Robert Besseling, Executive Director, EXX Africa
●● What has been the impact of the FCPA, UK Anti-Bribery Act, and 
other anti-corruption legislation on doing business in Africa? In which 
countries has there been a marked shift in business practices and 
where is the status quo being continued? 

●● Is corruption really an impediment to doing business in Africa or is 
the political protection offered good value for money? Are businesses 
threatened in case of a change in government? 

●● How are African governments finding new ways to continue rent 
seeking without forcing investors to violate international anti-corruption 
laws? Has localisation been used to leverage corrupt practices? 

●● The panel session/presentation will include case studies in Nigeria, 
Ethiopia, Angola and Mozambique

09.50  What are Nigeria’s priorities for 2016 and beyond?
Moderator: Charles Weller, Managing Director, Africa Trade, Barclays
Eneni Oduwole, Group General Manager, Operational Risk 
Management, Dangote Industries
Akorede Badmus, Head of Trade Finance, Sub-Saharan Africa,  
J.P. Morgan
Michael Akindele, Founding Partner, For JohnRhoda Enterprise
●● With declining interest from the US, falling prices and assets being sold 
off, do Nigerian companies need to be more innovative and efficient to 
achieve economy of scale in their operations?

●● The Petroleum Industry Bill (PIB): Is more detail needed when it comes 
to the regulatory framework? Are incentives needed for reducing 
dependence on subsidies and increasing transparency around subsidy 
regimes?

●● Are we expected to see greater capital controls and restrictions on 
outward flows of foreign exchange? How can regulations encourage 
and incentivise investors to support Nigeria’s foreign exchange market?

●● Do local banks have sufficient capacity on their balance sheets to 
support SMEs and encourage entrepreneurship? Should the banking 
system be reformed to focus on long-term lending and not just focus on 
the short-term? Where do the international banks come in?

●● Is a genuine export diversification policy needed from the government? 
Is there a balance between creating an environment friendly for 
investors and creating a sustainable domestic market for local 
industries?

●● What should the government’s priorities be? How important is greater 
convergence between the education system, the private sector and the 
drive for industrialisation? What measures are being taken to reduce 
corruption levels?

10.40 NETWORKING BREAK

STREAM B

THE EAST AFRICAN COMMUNITY/INNOVATING AFRICA’S  
SUPPLY CHAIN

09.10  Regional profile: Meeting challenges within East Africa  
and the EAC
Moderator: Jan de Laat, Managing Director, Trade & Commodity 
Finance, Rabobank
Jon Örn Jonsson, Country Manager, Ethiopia, Reykjavik Geothermal
Vijay Kumar, Group Controller, Finance, Nakumatt
●● Does East Africa enjoy a competitive advantage when it comes to intra-
regional trade? To what extent is this held back by poor infrastructure, 
financing gaps and increased cost of business?

●● With Sub-Saharan trade increasing in significance, how is the EAC 
being impacted by the worldwide shortfall in trade finance and 
associated regulatory pressures?

●● Is lack of quality input, poor practice and limited industrialisation reducing 
East Africa’s potential agricultural output? How can banks and other 
finance institutions work together to support the agribusiness sector?

●● Are East African developers increasingly looking to Asian buyers as a 
way of offsetting costly projects in natural resources sectors such as 
LNG? How difficult is it to manage other factors such as land rights 
issues and potential impact on local communities?

●● Is the region seeing an increase in the presence of private investors 
funding deals when banks are unable to do so? Is there a lack of 
suitable structures when it comes to certain transactions? To what 
extent do government regulations and disputes still provide a hurdle?

●● Can a country such as Rwanda establish itself as Africa’s Silicon Valley? 
What are the key factors in the movement towards a more knowledge-
based, service-oriented economy?

“I really enjoyed the conference and have so
since its inception. It really addresses current issues

faced by trade financiers in Africa, and what was
particularly great about this year was the

multitude of new faces. It has definitely
identified new partners for us as a bank

to work with in developing Africa.”
F Visagie, Barclays Africa

www.gtreview.com


Latin America Trade Finance
Conference 2016
April 14, 2016 
São Paulo, Brazil

Turkey Trade & Export Finance 
Conference 2016
March 22-23, 2016 
Istanbul, Turkey

East Africa Trade & Commodity 
Finance Conference 2016
May 10-11, 2016 
Nairobi, Kenya

GTR Europe Trade & Export 
Finance Conference 2016
May 12, 2016 
Hamburg, Germany

Egypt Trade & Export Finance 
Conference 2016
May, 2016 
Cairo, Egypt

GTR Asia Trade & Treasury 
Week 2016
September 5-7, 2016 
Singapore

Mauritius Trade Finance 
Conference 2016
w/c October 3, 2016 
Mauritius

GTR Africa Trade & Infrastructure 
Finance Conference 2016
w/c October 10, 2016 
London, UK

Global Commodity Trade 
Finance Conference 2016
w/c October 24, 2016 
Lugano, Switzerland
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09.55  Achieving innovation within Africa’s supply chains
Moderator: Andrew Taylor, Partner, Hogan Lovells
Sanjeev Oza, Head of Supply Chain Finance, Sub-Saharan Africa, Citi
Christian Karam, Partner, Africa Trade Finance
Lourens Harmse, Head of FX, Barak Fund Management
Steven van der Hooft, Chief Executive Office, Capital Chains

Greater investment, expanding businesses and a wealth of new market 
players are spearheading a transformation in how African supply chains 
are managed and financed. The opportunities available for non-bank 
financiers, insurers, funds and venture capitalists are infinite, as the client 
pool continues to widen. Although often viewed as a hindrance in the past, 
Africa’s lack of technological infrastructure provides opportunities in these 
fast moving times, with a range of online platforms now available.

This session will examine a number of prevalent trends, including 
cryptocurrencies, whether increased innovation and automation can be 
used to increase transparency and combat fraud, as well as ‘banking the 
unbankable’, through increasing access to finance and banking services 
for those traditional left behind.

10.40 NETWORKING BREAK

AFTERNOON PLENARY

11.10  How can the insurance sector better penetrate the  
African market?
Moderator: Matthew Solley, Executive Director, Credit & Political Risks, 
Arthur J. Gallagher
Roddy Barnett, Head of Political & Trade Credit Risks, Beazley
Gert Schlossmacher, Managing Director & Global Head of Trade 
Credit, RKH Specialty
Pizzaro Lukhanda, Resident Underwriter, Zambia/Malawi, African Trade 
Insurance Agency (ATI)
●● What are the principal risks faced when doing business in Africa from an 
insurance perspective (corporate/currency/regulatory)? What risks do 
insurers consider? What of the bank perspective when looking to lend/
syndicate?

●● Is there still a lack of market penetration when it comes to use of trade 
credit? Where has the most progress been made and where is it most 
needed (companies/sectors)? What are the factors that risk hindering 
this (licensing/risk appetite/willingness to share risk)?

●● What measures are being taken to improve financial buyer information 
across the Africa region (including transparency, group structures, key 
information, quality, reliability and financials)?

●● Is there increased demand for more structured solutions in Africa? What 
are the main distribution channels for the product and how are banks 
and insurers aligning to meet demand? How important is it to build 
relationships with local brokers and underwriters?

●● Which are the main factors likely to lead to defaults in Sub-Saharan 
Africa (commodity prices, availability of currency, expropriation, political 
risk)? Is there a lack of sufficient insolvency legislation across the 
region? Are cases of fraud on the rise

●● Are we seeing greater provision of indemnity cover in the value chain 
(both against projects and trade receivables)?

“It is always a very rewarding experience being at
GTR conferences. The quality of the speakers and

debate panellists is fantastic and the discussions are
very current and lively. I always come back from
GTR conferences with new contacts with mutual

business interests and with open doors for new
business relationships”

S Gupta, Stallion Group

12.00 South-south trade: Expanding Africa’s global reach
Moderator: Jeremy Maggs, Journalist & Broadcaster
Ashraf Mahate, Head of Export Market Intelligence, Dubai Exports
Faridah Saad, Centre Director, Johannesburg, International Enterprise 
Singapore
Francois Roux, Head of Trade Finance & Financial Institutions,  
SBM Bank
●● Assessing Africa’s role in the wider south-south trade corridor and the 
new proposed Silk Road route

●● What has been the impact of Chinese slowdown on key African 
markets? How has this contrasted across the continent?

●● Are we likely to see greater engagement between Africa and the Asean 
Economic Community going forward? What role does Singapore have to 
play in this as a commodity hub?

●● Is the UAE now the entry point into Sub-Saharan Africa? Have MENA 
banks and corporates taken advantage of these opportunities? Are 
these banks building up appetite to access African trade and are they in 
it for the long haul?

●● To what extent can new hubs such as Mauritius play a role in promoting 
both increased Africa-Asia trade and intra-African trade?

12.50  CLOSE OF CONFERENCE

Followed by

GTR Africa 
Leaders in Trade 
Awards 2015

13.05  NETWORKING LUNCH

http://www.gtreview.com
www.gtreview.com


REGISTRATION FORM GTR AFRICA TRADE FINANCE WEEK 2016  WWW.GTREVIEW.COM

4 EASY WAYS TO REGISTER

Email: events@gtreview.com or visit www.gtreview.com

Facsimile: Fax this completed form back to +44 (0)20 8673 8662

Telephone: +44 (0)20 8673 9666

Post: GTR, Exporta Publishing & Events Ltd,  
4 Hillgate Place, London SW12 9ER, UK

PAYMENT DETAILS

 Please invoice me for this event

 Payment enclosed
(Please select credit card type)

     

Card number

Expiry date Security code (3 or 4 digits)

 MM/YY 

Cardholder’s name

Company VAT number

Cardholder’s signature

Cardholder’s address

Booking code

DELEGATE INFORMATION
For multiple bookings please email events@gtreview.com

Title: (please tick) 

Mr  Mrs  Ms  Miss  Dr 

First name

Last name

Job title

Department

Organisation

Address

Postcode/Zip

Country

Telephone

Facsimile

Email

Signature

I can confirm that I have read and agree to the terms and conditions below.  

TERMS & CONDITIONS

1.  Bookings can be submitted at any stage 
prior to the event, subject to availability. 

2.  Payment must be received in full prior to the 
conference.

3.  All speakers are correct at the time of 
printing, but are subject to variation without 
notice.

4.  If the delegate cancels after the booking 
has been accepted, the delegate will be 
liable for the following charges:

•  Cancellations notified over 14 days prior to 
the event will incur an administration fee of 
10% of the full amount.

•  For cancellations received less than 14 days 
prior to the event, the full delegate rate must 
be paid and no refunds will be available.

5.  All bookings submitted by e-mail, fax, post 
or over the telephone are subject to these 
booking conditions.

6.  All cancellations must be received in writing.

7.  Exporta Publishing & Events Ltd will not 
be held liable for circumstances beyond its 
control which lead to the cancellation or 
variation of the programme.

We would like to keep you informed (via 
e-mail, mail or otherwise) about our products 
and services which we consider may be of 
interest to you.

  If you do not wish Exporta to use your 
information for marketing purposes,  
please tick this box.

PRICING DETAILS
Package (Conference & Masterclass):

Standard rate US$2,100 

Corporate rate US$1,100 
(Exporters, importers, traders, manufacturers  
and producers of physical goods)

Conference only (March 3-4, 2016)

Standard rate US$1,650 

Corporate rate US$495 

Masterclass only (March 2, 2016):  US$820 

Early booking discount (10%) 10% discount 
I am booking before February 5, 2016 and would like to  
claim a 10% early booking discount.

Multi-booking discount 15% discount 
15% off second or any subsequent booking received  
from the same company and office booked at the same time

Can’t make the conference?  US$150 
Conference delegate pack, comprising all speaker  
presentations and bios in both hard copy and online formats
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